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By Larry Claasen

G
REEN Hydrogen has been touted 
as an environmentally friendly 
energy alternative to fossil fuels, 

as it does not produce greenhouse gases. 
However, if South Africa wants to be a 
major international player, it will have to 
invest R319-billion by 2027.

Green Hydrogen is the process of cre-
ating hydrogen by using renewable elec-
tricity as a power source to electrolyse 
water, and it is seen as an opportunity to 
develop their economies by many devel-
oping countries, such as South Africa and 
Namibia.

The idea is to create hydrogen as a 
green replacement for fossil fuels and 
then export it to countries looking to 
decarbonise their economies.

Namibia is particularly ambitious, as it 
aims to produce 10-million to 12-million 
tons per annum of hydrogen equivalent by 
2050.

For its part, the South African govern-
ment is backing Green Hydrogen projects, 
like the 5000MW one at Boegoebaai in 
the Northern Cape and the 850MW pro-
ject at the Saldanha Bay Industrial Devel-
opment Zone (IDZ).

According to the government’s Green 
Hydrogen Commercialisation Strategy 
(GHCS), it could add 3,6% to GDP by 
2050 and create 370 000 jobs.

EU boost and incentives not enough

The European Union (EU) is support-
ing the development of Green Hydrogen 
in Africa, as can be seen in its pledge of 
R628-million to support the sector in 
South Africa.

Aside from this funding, the govern-
ment is also providing support like grants 
to fund 5% of feasibility studies and a 
reduction in corporate income tax if a 
project is based in a Special Economic 
Zone (SEZ).

Despite this support from the EU and 
the incentives on offer, a research report 

by Norwegian consultancy group Rystad 
Energy said the country will have to invest 
substantially more if it wants to see the 
sector get off the ground.

“The current incentives seem relatively 
insignificant, and the grants are mostly 
expected to fund early-stage feasibility 
studies for a domestic green hydrogen 
industry. The grants are not intended 
for capital investments but will support 
research and analysis to determine the 
viability of green hydrogen projects, lay-
ing the groundwork for future develop-
ments and investments in the sector.”

According to South Africa’s Green 
Hydrogen Commercialisation Strategy, 
R319-billion will need to be invested in 
the sector by 2027.

Rystad Energy says it’s clear that the 
Green Hydrogen sector in South Africa will 
need offshore funders to get off the ground.

For its part, the commercialisation 
strategy didn’t spell out specifically where 
the funding will come from.

“The broad principles of traditional pro-
ject finance are likely to still be applied, 
necessitating collaboration by govern-
ment, international development finance 
institutions, multilateral financing agen-
cies, local commercial lenders and private 
sector investors.”

High risk. Uncertain reward

The Rystad Energy report also noted that 
the majority of the Green Hydrogen pro-
jects in South Africa are in the concept 
phase and are considered “high-risk.”

Boegoebaai, for example, is undergo-
ing a feasibility study and will need the 
construction of a deepwater port to water 
port capabilities to facilitate the export of 
hydrogen and ammonia to international 
markets.

Aside from the uncertainty around 
funding, the risk is also compounded by 
the lack of offtake agreements between 
producers and buyers that outline the 
sale and purchase of a specific amount of 
future production is also an issue.

If offtake agreements are reached, 
they could be used as a way to incentivise 
funders to invest in these projects.

Maths not mathing

Aside from issues around financing, the 
business model for Green Hydrogen has 
also been questioned.

Craig Morkel, CEO of iKapa Energy 
says a Green Hydrogen pilot project run 

South Africa needs R319-billion to 

fund Green Hydrogen plans
South Africa has ambitious Green Hydrogen goals but the government still needs to specify 

how it is going to fund it.

By Larry Claasen

T
HE European Union’s (EU) 
move to decarbonise its econ-
omy could have far reaching 

implications for some sectors of the 
Western Cape.

The EU’s Carbon Border Adjust-
ment Mechanism (CBAM), which 
is a pricing tool for the greenhouse 
gases emitted during the production 
for certain goods imported into the 
trade bloc, was adopted on 17 May 
2023 and will come into effect on 1 
January 2026.

Karen Bosman, Head: advocacy 
& advisory at Wesgro says the iron 
and steel, as well as aluminium and 
hydrogen sectors face risks that are 
“particularly pronounced.”

The total value of iron and steel 
exports subject to the CBAM and 
destined for the EU reached R1,62-
billion in 2022. As a result, a consid-
erable 21,86% of the Western Cape’s 
iron and steel sector exports faced 
potential losses due to the implica-
tions of the EU CBAM in that year.”

The EU has consistently held a piv-
otal position as a key market for the 
Western Cape’s aluminium exports, 
accounting for approximately 8,50% 

EU’s carbon tax could 

pose a ‘pronounced’ 

risk for some sectors 

of the Western Cape’s 

economy

The Berlaymont building in Brussels, 
Belgium, which houses the headquar-

ters of the European Commission, 
the executive branch of the European 
Union. Image: Sébastien Bertrand.

The proposed Port of Boegoebaai that will export Hydrogen. Image NCEDA
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in Saldanha Bay found 
the cost difficult to jus-
tify.

“I can tell you that 
we designed a green 
hydrogen facility, 
including those com-
ponents — renewable 
energy, electrolyser, 
and desalination facil-
ity — and the numbers 
don’t stack up.”

Morkel, a member 
of the South African 
Oil and Gas Alliance 
(SAOGA), says the 
other members he has 

spoken to are also not 
keen on investing in it.

“The feedback that 
we’re getting from 
SAOGA members is 
that [green] hydrogen 
is not viable at this 
stage.”

Morkel says that 
though its members 
were not excited about 
Green Hydrogen, it did 
not mean they were not 
open to it.

“We’re not against 
hydrogen; it’s just that 
hydrogen will have to 

bide its time.”

Subsidies needed

Bruce Douglas Young, 
senior lecturer at 
Africa Energy Lead-
ership Centre, Uni-
versity of the Witwa-
tersrand, and Craig 
McGregor, associate 
professor in Mechan-
ical and Mechatronic 
Engineering and direc-
tor of the Solar Ther-
mal Energy Research 
Group, Stellenbosch 

University, also high-
lighted the cost issue in 
an article in The Con-
versation.

“Green hydrogen 
production is expen-
sive, costing between 
$5 and $8 (R89-R143) 
per kilogram – around 
five times the cost 
of hydrogen derived 
from fossil fuels. It is 
also three to five times 
more expensive than 
oil.”

Morkel says for 
Green Hydrogen to 

get off the ground, it 
will need considerable 
state support.
“The numbers don’t 
stack up without con-
tract for difference — 
a contract that pays the 
difference in the set-
tlement price between 
the open and closing 
trades —  in other 
words, subsidies from 
governments. It will 
remain competitively, 
uncompetitively priced 
to the admittedly dirt-
ier alternatives.”

of global aluminium 
exports in 2023. 

“In 2023, approxi-
mately R52,2-million 
worth of aluminium 
exports were subject to 
the EU CBAM policy 
and destined for the 
EU, translating to a 
potential risk exposure 
of around 5.27% with 
a potential impact of 
-0,01% on nominal 
GDP.”

More carbon taxes on 
the way

The EU is not the only 
trade bloc/country con-
sidering implementing 
carbon border taxes 
and tariffs.

“We know that the 
UK is also set to imple-
ment a CBAM, and 
there are indications 
that various other juris-
dictions will follow suit. 
Countries are consider-
ing how best to respond 
to the EU and other 
potential CBAMs, and 
how this will play out is 
yet to be seen. “

Though the impact 
of CBAM could be far 
reaching for some local 
businesses, Bosman 
says this is a miscon-
ception.

Not all products 

“There is a perception 
that CBAMs are going 

to be imposed on all 
products. This is not 
the case. At least not in 
the near term.”

Bosman says the 
BAM only applies 
to certain products 
imported into the EU 
from non-EU coun-
tries and is directly 
linked to the European 
Emissions Trade Sys-
tem (EU ETS). 

“Initially it will apply 
only to a limited num-
ber of carbon-intensive 
product categories, 
including cement, iron 
and steel, aluminium, 
fertilisers, electricity, 
and hydrogen.”

Saying this, Bosman 
says CBAM might be 

expanded in scope over 
time.

“It will always be 
linked to the EU ETS, 
and will therefore 
not apply to products 
beyond the ambit of the 
EU ETS. The EU ETS 
is also set to expand, 
but at this point not to 
all products.”

Another misconcep-
tion is that the CBAM 
is the only regulatory 
tool in the EU Green 
Deal “tool kit.”

“Other regula-
tions are also placing 
increasing pressure on 
exporters to decarbo-
nise and incorporate 
climate-related report-
ing. Many of these 

enforce emissions 
reduction and due 
diligence across global 
supply chains at corpo-
rate level, and include, 
for example, the EU 
Corporate Sustainabil-
ity Reporting Direc-
tive (CSRD) and the 
EU Corporate Supply 
Chain Due Diligence 
Directive (CSDDD),” 
says Bosman

She says these regu-
lations are starting to 
come into force in the 
EU, and will also start 
putting pressure on 
exporters to measure 
and track decarboni-
sation, among other 
social and environ-
mental metrics.  

By Larry Claasen

TRANSNET National 
Ports Authority 
(TNPA) has published 

a Request for Informa-
tion (RFI) for a strate-
gic pilot project to use 
green and cleaner fuels 
for its selected die-
sel-operated tugboat 
fleet. 

The project aligns 
with Transnet’s com-
mitment to bolster 
South Africa’s just 
transition journey to a 
low carbon-economy 
focused on cleaner, 
renewable and green 
fuels. 

TNPA noted in the 
RFI: “In the South 
African context of the 
global decarbonisation 
drive, TNPA is the 
key gatekeeper of the 
ocean-land interface in 
terms of marine traffic 
and cargo movements 
at a national scale.

Energy costs 

According to an inter-
nal energy audit con-
ducted by TNPA, it 
was found there was a 
“strong need to stabi-
lise energy costs and 
availability into the 
future.”

The audit said there 
was also a need for 
TNPA to reduce its car-
bon footprint related 
to its marine fleet pre-
dominantly from diesel 
consumption and pro-
mote its Desired End 
State (DES) objectives 
of smart ports and a 
cleaner/susta inable 
environment.

The RFI has invited 
interested parties to 
submit proposals for 
the technical assess-
ment on the  diesel tug-
boats. 

The scope of work 
includes information 
regarding assessing the 
condition of the exist-
ing tugboats, evaluat-
ing components such 
as the diesel engines 
and inspecting the 
mechanical and struc-
tural compartments for 
potential new compo-
nents or modifications. 

This initiative is a 
pilot project to retro-
fit existing tugboats 
to utilise alternative 
fuels including Lique-
fied Natural Gas, Bio-
diesel, Hydrogen and 

Methanol. 
Upon the success of 

the retrofitting pilot 
phase, the tugboats 
will be restored to 
optimal operational 
performance and effi-
ciency, enabling them 
to service the ports 
using improved fuel 
and sustainable envi-
ronmental impact. 

The refit will be on 
10 of TNPA’s tugboats 
that are over 35 years 
old, which are all based 
in Durban, East Lon-
don, Cape Town and 
Saldanha Bay. The 
oldest one is Marcus, 
which was built in 1976 
and based in Saldanha 
Bay, and the youngest 
is the Duban based 
Umvot, which was built 
in 1983.

“The plans to retrofit 
TNPA’s tugboat fleet 
with low-to-no carbon 
fuel is a significant step 
towards decarbonising 
shipping and reducing 
the carbon footprint of 
our marine craft.”

“This project stems 
from TNPA’s energy 
mix initiatives, which 

respond to the Ports 
Authority’s objectives 
of operating an envi-
ronmentally sustaina-
ble port system,” said 
TNPA acting chief 
executive, Phyllis Dif-
eto.

Uncertainty over 
supply

The RFI said another 
reason why it wanted 
to refit the tugs was 
concerns over whether 
it will be able to source 
fuel to power them.

“Global oil’s longer-
term outlook is uncer-
tain because of chal-
lenges from alternative 
fuels and the automo-
tive industry. Oil use 
for transportation is 
expected to go into a 
decline by 2026-2030, 
while oil’s role as a key 
ingredient in plastics 
and other chemicals 
will continue to drive 
global consumption.”

A briefing on the 
RFI took place on 6 
November 2024, and 
the closing date is 29 
November 2024.

TNPA pilots usage of cleaner fuels on 

its tugboat fleet 

https://www.plasticsforafrica.co.za
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FireDos foam dosing proportioners and skids • Monitors and water cannons • Mobile dosing and monitor trailers • Bund, tank top and rim pourers

Efficient • Effective • Easy to use & test
ALL INDUSTRIAL, MOBILE, SPRINKLER REQUIREMENTS

Future proof your fire
protection system with FireDos

WHEN loading and un-
loading vessels, there is 
the risk of leaking fuel 
or liquid natural gas 
becoming an ignition 
source. Adaptation to 
the surrounding condi-
tions will ensure success-
ful fire protection for 
jetties and freight ships. 

Weather and water lev-
el changes must be con-
sidered, requiring the 
fire extinguishing sys-
tem to be versatile and 
reliable.
Assets that need to be  
protected are: 

•	 Flammable liquids, 
such as fuel and liq-
uid natural gas 

•	 Loading arms and 
pump manifolds 

•	 Engine rooms and 
freight goods

Generally, it is distin-
guished between extin-
guishing technology that 
is installed on shore, i.e., 
for jetty protection, and 
extinguishing technol-
ogy that is mounted on 
freight ships. 

On shore: Automatic 

and pinpointed 

extinguishing at 

maximum reach 

Firefighting monitors 
that are installed for 
the protection of jet-
ties must be extremely 
sturdy. All FireDos 
monitors are made of 
a high-grade seawa-
ter-resistant aluminum 
alloy. 

Their water-/me-
dia-exposed parts are 
designed to handle 
pressures of up to 16 
bar and bearings are 
lubricated for life. In 
addition, seals with 
reduced friction resist-
ance require only low 
operating force, even 
after long down-times.

Firefighting monitors 
are normally installed 
on towers, enabling ef-
ficient firefighting even 
under headwind con-
ditions and protecting 
them from rising water 
levels. 

FireDos monitors 
are designed for ex-

tinguishing agent flow 
rates from 500 l/min up 
to 60 000 l/min. Thanks 
to the flow-optimised 
Oval Flat Design, the 
pressure loss is very low, 
enabling the monitors 
to achieve maximum 
reach. Along with the 
integration into auto-
mated fire extinguish-
ing, this extended reach 
makes the remote-con-
trolled FireDos moni-
tors fit for pinpointed 
fire extinguishing from 
a safe distance. 

On-board solutions: 

Quick firefighting 

with foam 

On-deck monitors are 
mainly intended to dis-
charge low-expansion 
foam. 

Monitors are nor-
mally located along the 
central line of the deck 
to fight a fire as fast as 
possible and to keep it 
from spreading. Doing 
so, a 25% dimensioning 
safety is recommended. 
The monitor should be 

dimensioned and posi-
tioned in a way to reach 
a distant target at 75% 
of its maximum reach 
and flow rate under 
windless conditions.  

Proportioners for fire-
fighting with foam 

Fires in the jetty area 
may require extinguish-
ing with water or foam. 
Stationary proportion-
ers are installed in the 
sprinkler control room 
to supply the foam for 
extinguishing. 

On freight ships or 
oil tankers, stationary 
proportioners for fire-
fighting with foam are 
used both on deck and 
inside the vessel. Also 
there, the units should 
be placed at a sufficient 
distance from the risk 
area. 

FireDos propor-
tioners are suitable for 
all foam agent types, 
including high-viscos-
ity foam agents. These 
units are extremely re-
liable thanks to their 
purely mechanical 
product concept. 

The eco-friendly 
testing of the propor-
tioning rate without 
generating premix or 
extinguishing foam also 
enables savings as there 
are no cleaning costs 
for disposing of premix 
or extinguishing foam.

DoseTech Fire is the au-
thorised FireDos partner 
in South Africa and is 
backed by a team with 
extensive knowledge in 
dosing technology. 

Flexible and sturdy 

extinguishing technology on 

land and at sea
Fighting fires from a safe distance, regardless of water levels and weather conditions. 

THE City’s Mayoral 
Committee Member 
for Economic Growth, 
Alderman James Vos, 
has spent time engag-
ing with businesses that 
have benefited from 
Jobs Connect, gaining 
insights into how the 
programme is helping 
them find the right skills 
to grow and succeed. 

Jobs Connect, Cape 
Town’s leading work-
force development pro-
gramme, continues to 
be a game-changer – not 
only for job seekers, but 
also for the city’s small, 
medium and micro-en-

terprises (SMMEs).
SMMEs are critical 

to South Africa’s econ-
omy, accounting for 
80% of the workforce 
and generating over 
R5-trillion in turnover, 
according to the recent 
FinScopeMSME SA 
2024 Survey.

“For Cape Town’s 
SMMEs, finding the 
right skills is essential 
for growth. With Jobs 
Connect, I’m proud that 
we can bridge the gap 
between work-seekers 
and businesses who 
need the right talent to 
succeed,” said Vos.

Optix, a Wood-
stock-based fleet logis-
tics company with 400 
employees, is a stand-
out example of how the 
programme is helping 
local businesses. 

Within two months 
of posting their re-
quirements on Jobs 
Connect, Optix re-
ceived over 1 600 appli-
cations, shortlisted 100 
and hired more than 30 
Cape Town residents.

“Finding the right 
staff has always been a 
challenge for us, but Jobs 
Connect transformed 
our recruitment process. 

They not only simpli-
fied the search, but de-
livered candidates who 
truly fit our business 
needs. Their support 
made staffing smooth-
er and more efficient, 
allowing us to focus on 
growth,” said AJ Prol-
lius, senior operations 
manager at Optix.

From large compa-
nies like Mr Price to 
smaller enterprises like 
CTP Cartons & La-
bels, a manufacturing 
group in Epping, over 
400 businesses have 
benefited from Jobs 
Connect.

Jobs Connect boosts Cape Town’s SMMEs

What the 2024 MTBPS 

reveals about the 

GNU’s fiscal trajectory
A cold reality check in the Medium Term Budget 

Policy Statement

By Chris Hattingh

THE recently pre-
sented 2024 Medium 
Term Budget Policy 
Statement (MTBPS) by 
Finance Minister Enoch 
Godongwana paints 
a sobering picture of 
South Africa’s fiscal out-
look. 

As a national budget 
often mirrors the health 
of a country’s economy, 
this MTBPS reflects 
South Africa’s precari-
ous economic situation.

With growth expec-
tations pared back and 
debt projections rising, 
the MTBPS has damp-
ened the wave of opti-
mism that initially fol-
lowed the establishment 
of the Government of 
National Unity (GNU). 

If the government 
maintains the debt tar-
gets set by the National 
Treasury, it could rein-
force fiscal credibility. 
However, whether all 
GNU partners are pre-
pared for the tough polit-
ical choices required to 
boost growth remains an 
open question.

A downgraded growth 
forecast

In the MTBPS, the 
National Treasury 
has taken a more cau-
tious approach to GDP 
growth, lowering its 
2024 forecast from the 
February Budget’s 1,3% 
to 1,1%. For the 2025–
2027 period, growth is 
expected to average only 
1,8%. 

On the other hand, the 
debt-to-GDP ratio fore-
cast has worsened. In 
February, treasury pro-
jected a 2024/25 debt-to-
GDP ratio of 74,1%, but 
the latest update raises 
this to 74,7%. A peak 
of 75,5% is now antici-
pated in 2025/26, with a 
slight decline projected 
from 2026/27. Currently, 
22 cents of every rand 
collected by the govern-
ment goes towards debt 
servicing.

Budget shortfall due to 
lower revenue

On the revenue front, 
estimated tax revenue 

for 2024/25 has fallen 
by R22,3-billion since 
the February Budget 
forecast, contributing to 
a widened deficit, now 
expected to reach 5%, 
up from the initial 4,5% 
projection. 

Compounding fiscal 
pressures are ambitious 
government spend-
ing initiatives such as 
National Health Insur-
ance, a Basic Income 
Grant, public sector 
wages, and ongoing 
financial support for 
struggling state-owned 
enterprises (SOEs) like 
Transnet.

For now, treasury is 
resisting additional bail-
outs for SOEs. However, 
should Transnet’s per-
formance not improve, 
further financial support 
may become inevitable.

Fiscal challenges at the 
municipal level

As the next Local 
Government Elections 
approach, many South 
African municipalities 
face severe financial 
constraints. 

Ratepayers are 
under immense pres-
sure, and those munic-
ipalities that manage 
to meet their commit-
ments to entities like 
Eskom are likely to see 
revenue growth con-
strained in the short-
to-medium term. 

National govern-
ment assistance is also 
unlikely to increase in 
the near future, mean-
ing that provincial 
budgets and local gov-

ernment services are 
likely to feel the strain.

Anchoring inflation 
expectations amidst 
declining inflation

With annual consumer 
inflation down to 3,8% in 
September—the fourth 
consecutive monthly 
decline—the Finance 
Minister’s remarks on 
“anchoring inflation 
expectations” are note-
worthy. South African 
Reserve Bank Gover-
nor Lesetja Kganyago 
has suggested lowering 
the Bank’s inflation tar-
get to a fixed 3%, down 
from the current tar-
get range of 3% to 6%. 
Treasury’s openness to 
exploring this shift with 
the Reserve Bank could 
indicate a new approach 
to inflation control.

Debt servicing burden

Given the huge amount 
spent on servicing debt, 
reducing this debt load is 
crucial. But this is easier 
said than done, as achiev-
ing meaningful economic 
progress is contingent on 
the government making 
tough political, policy, 
and legislative decisions.

This initial budget 
under the GNU lays a 
foundation, but mini 
boosts alone won’t 
sustain South Africa’s 
economic recovery. The 
key to long-term success 
lies in sustained efforts 
and difficult choices 
to turn recent market 
optimism into tangible 
economic gains.

https://www.dosetech.co.za


4   CBN November 2024

0861 009378 | www.weg.net | info_africa@weg.net

Motors | Automation | Transmission & Distribution | Energy Systems | Electrical Construction

MEPS COMPLIANT
ELECTRIC MOTORS

Driving Efficiency and Sustainability
with a Comprehensive range of

IE4 Super Premium
Efficiency

Scope for private steam turbines 

to feed grid, says WEG Africa

Measuring of labyrinth seals on a turbine rotor. 

STEAM turbines rep-
resent mission critical 
equipment for a range 
of industries from sugar 
and paper to steel and 
petrochemicals, but 
there is now greater 
opportunity among 
these sectors to gener-
ate more energy to sell 
into the national grid. 

Traditionally, com-
panies using steam 

turbines have usu-
ally consumed all the 
energy they produce in 
their processes – with a 
range of benefits such 
as supply reliability 
and cost savings. As 
the country struggles 
to keep up with power 
demand, however, 
there are more oppor-
tunities for the pri-
vate sector to produce 

excess electricity for 
sale into the grid. 

According to 
Alastair Gerrard, 
executive energy sys-
tems at WEG Africa, 
this trend is already 
advanced in Brazil – 
the home of holding 
company WEG. Many 
steam turbine users in 
Brazil have capitalised 
on these opportuni-

ties by increasing their 
boiler efficiency. 

“While it may be 
common in South 
Africa’s sugar indus-
try, for example, to use 
medium pressure boil-
ers, the Brazilian mar-
ket uses high pressure 
boilers up to 140 bar 
– and gain significant 
efficiencies with these 
higher pressures,” says 
Gerrard.

 “This allows these 
sugar producers and 
other users to upgrade 
their facilities and 
considerably augment 
their revenues through 
the sale of electricity, 
while also paying off 
their capital invest-
ments much quicker.”

He points to the 
government’s strategic 
direction in establish-
ing the National Trans-
mission Company of 
South Africa, a key 
step in transforming 
the country’s electric-
ity industry. This will 
open doors for more 
private companies to 
‘export’ excess electric-
ity into the grid, help-
ing to stabilise supply 
and strengthen the 
foundation for eco-
nomic growth.

“This has been suc-
cessfully achieved in 
countries like Brazil, 
and it is exciting to see 
that we are making 
progress on this jour-
ney in South Africa,” 
he says. 

“We believe that 
WEG Africa has an 
important role to play 
in this endeavour – 
through our long expe-
rience in this field and 
our full service offer-
ing for steam turbine 
users.”

Cobus van Eeden, 
WEG turbine services 
manager at WEG 
Africa, highlights that 
the company offers cus-
tomers a turnkey capa-
bility. It sizes steam tur-
bine solutions according 
to the specific operating 
parameters of the cus-
tomer’s application, and 
supplies a bespoke ther-
mal power system. The 
service also includes 
installing the machines, 
commissioning and 
ongoing after-sales 
servicing and mainte-
nance.

“As an OEM of steam 
turbines, gearboxes and 
generators, we can even 
help customers to assess 
their current equipment 
– whether these are 
WEG products or from 
other OEMs – and pro-
vide strategic options 
and recommendations,” 
says van Eeden. 

“In addition to our 
depth of engineering 
expertise for repair-
ing such equipment, 
we can also analyse the 
potential for enhancing 
operational efficiency 
and increasing power 
output capability of the 
equipment.”

https://qr.link/kl4PvR
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SCANIA is enhancing 
its presence in Southern 
Africa with a new state-
of-the-art facility in Aer-
oton. 

To support their high 
production require-
ments, Scania South 
Africa has placed an 
order with RGM Cranes 
for a range of overhead 
cranes to be installed by 
mid January 2025.

Scania’s decision to 
invest in this new facil-
ity stems from their 
significant growth in 
the region. Christian 
Håkansson, head of 
production at Scania 
South Africa explains, 
“Scania is doing excep-
tionally well in South 
Africa. Our production 
volume has increased 
significantly over the 
past seven to eight 
years, and we have 
outgrown our current 
plant. This new facility 
is necessary to meet the 
increasing demand.”

RGM Cranes, a 
trusted partner of Sca-
nia South Africa, was 
chosen for this critical 
project due to their 
proven track record and 
expertise in the motor 
industry. 

A strong relationship

“We have an existing 
relationship with RGM 
Cranes in that they have 
consistently supported 
us with servicing our 
cranes, load testing and 
lifting tackle inspection. 
Their ability to deliver 
quality brands and meet 
tight deadlines made 
them the ideal choice for 
this project,” adds Cor-
nelius Viljoen, workshop 
manager at Scania.

Several factors con-
tributed to Scania select-
ing RGM Cranes as 
their supplier. 

“We have a strong 
relationship with RGM 
Cranes and have had 
very productive discus-
sions about develop-
ment,” says Håkansson. 

“We did explore the 
market and received 
quotes from several 
companies. Ultimately, 
we believed that RGM 
Cranes could meet our 
tight timeline and deliver 
the quality we need.”

Viljoen elaborates, 
“During a site visit to 
RGM Cranes’ facil-
ity, we were highly 
impressed by their oper-
ational structure, exten-
sive stockholding, and 
technical expertise. The 
RGM Cranes team have 
been involved from the 
planning stages, provid-
ing invaluable input and 
guidance. Their organ-
ised approach, availa-
bility of spare parts, and 
deep knowledge stood 
out compared to other 
suppliers.”

Heavy-duty lifting 
requirements 

The new order from 
Scania South Africa 
includes a variety of 
cranes designed to han-
dle heavy-duty lifting 

requirements essential 
for assembling bus and 
truck chassis. The order 
comprises eight 125 kg 
jib cranes with Planeta 
Pitch hoist units, four 
1,2-ton single girder 
cranes, one 1,6-ton sin-
gle girder crane, two 3,2-
ton single girder cranes, 
and four 5-ton single 
girder cranes. 

The cranes will fea-
ture top-of-the-range 
equipment from Planeta 
and Güralp, ensuring 

they meet the high Euro-
pean quality standards 
that Scania demands.

“Scania is known for 
its premium truck offer-
ing, and we require pre-
mium equipment to sup-
port our production,” 
states Viljoen. “While 
there are cheaper 
options available, we 
need the reliability 
and quality that RGM 
Cranes and their equip-
ment provide.”

One of the stand-

out features of the new 
cranes is the Guralp 
hoist units, which come 
with a crane monitoring 
system. This advanced 
system offers real-time 
feedback on crane oper-
ations, enabling Scania 
to maintain optimal 
performance and safety 
standards. The moni-
toring unit tracks var-
ious parameters such 
as motion, load limits, 
and operational hours, 
allowing for precise 

maintenance scheduling 
and reducing the risk of 
downtime.

RGM Cranes will also 
install the necessary 
DSL system to power 
these advanced cranes, 
ensuring seamless inte-
gration into Scania’s pro-
duction processes.

“The cranes are a 
necessity for our op-
erations,” Viljoen em-
phasises. “They facil-
itate the assembly of 
our trucks and buses, 

handling engines, ax-
les, and even entire 
chassis.”

Scania’s new and 
improved facility in Aer-
oton, is set to become 
their operational hub 
for southern Africa, and 
beyond, and represents 
a significant investment 
in the region’s industrial 
capabilities. 

With the support of 
RGM Cranes, Scania 
is poised to enhance its 
production efficiency 

and meet the growing 
demand for its pre-
mium vehicles.

As this project pro-
gresses, the partner-
ship between Scania 
South Africa and 
RGM Cranes contin-
ues to exemplify the 
synergy between pre-
mium products and 
reliable support, driv-
ing both companies 
towards a prosperous 
future in the southern 
African market.

Scania chooses RGM Cranes for major expansion

https://www.scaniamadetolead.co.za
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A provider of engi-
neering services in the 
hydraulic and pneu-
matic industry antic-
ipates new orders in 
2025 for movie prop 
platforms that use 
low-coefficient-of-fric-
tion Vesconite bush-
ings.

It hopes to produce 
several platforms in 
2025, which will add 

to the number of plat-
forms that it has pro-
duced since its first 
foray into the movie 
industry in May 2005.

These platforms are 
engineered to handle 
heavy movie props, 
some of which weigh 
up to 40 tons. Using 
hydraulic technology 
and control systems, the 
platforms are capable of 

tilting props from side 
to side by 10 degrees, 
providing the necessary 
movement for realistic 
and dynamic cinematic 
effects.

Each platform is 
equipped with several 
Vesconite bushings, 
laid out in a configu-
ration to suit the move-
ment required for each 
specific application. 

These bushings are 
mounted on a 100 mm 
steel shaft and ensure 
the smooth motion of 
the system.

While the hydraulic 
system supplier to the 
movie industry cannot 
divulge specific details 
about the movie props 
due to confidential-
ity agreements within 
the film industry, it is 

known that the engi-
neering firm supplies 
several production 
companies in Cape 
Town, South Africa.

“Vesconite Bearings 
is proud to be part of 
creative solutions for 
movie props that are 
often highly memo-
rable components in 
films,” says Vesconite 
Bearings’ Nadia Swart.

Engineering company anticipates orders for movie prop 

platforms in 2025

The bearing assembly for the movie prop platform

By Larry Claasen

RIGHT to Repair 
(R2R) South Africa 
is broadening its cam-
paign beyond the auto-
motive aftermarket 
to include stationary 
agricultural equipment, 
generators, and other 
machinery.

R2R believes that the 
principles of fairness 
and openness that they 
have long advocated for 
in the automotive sec-
tor should be applied 
to other industries that 
also require mainte-
nance and service con-
tracts.

R2R has been cam-
paigning for a more 
open automotive after-
market for years. It 
argues that service plans 
which force vehicle own-
ers to use OEM-aligned 
dealers and parts, while 
voiding warranties if 
they don’t, are unfair 
to independent service 
providers. 

Many such plans 
restrict consumer 
choice, preventing inde-
pendent service provid-
ers from competing on 
an equal footing with 
OEMs, which ultimately 
increases costs for vehi-
cle owners.

Guidelines open the 
way for independent 

providers

In 2021, R2R scored 
a major victory when 
the Competition Com-
mission released its 
Guidelines for Compe-
tition in the SA Auto-
motive Aftermarket, 
which allow independ-
ent service providers to 
service vehicles with-
out voiding warranties. 
This opened the door 

for greater competition 
and provided consum-
ers with more options. 

R2R CEO Kate 
Elliot says the guide-
lines are not limited 
to vehicles but also 
extend to other equip-
ment that comes with 
service and mainte-
nance plans. 

“We believe that it 
would be a natural pro-
gression to extend to 
other equipment that 
is serviced and main-
tained in a similar way 
to vehicles, such as 
stationary agricultural 
equipment, generators 
and other machinery.”
Elliot points out that 
aside from vehicles, the 
guidelines also cover 
commercial vehicles, 
motorbikes and agri-
cultural equipment 
that can be driven. 

“The guidelines 
cover any and all vehi-

cles that are designed 
to be driven on the 
road.”

Slow uptake by 
consumers

Though the guidelines 
have been in effect since 
2021, consumers have 
yet to fully grasp that 
they are not required to 
service their vehicles at 
authorised dealerships. 
“We are working very 
hard to convey this, 
and the general public’s 
understanding is start-
ing to shift. These things 
take time, but with our 
continued efforts to get 
the message out there, I 
believe we will get to a 
place where the average 
consumer has at least 
a basic understanding 
of their rights in terms 
of the guidelines,” says 
Elliot.

Biggest misconceptions

Elliot says the most 
common misconcep-
tions consumers have 
are that service plans 
are compulsory and 
that all independent 
service providers are 
untrustworthy “back-
yard mechanics.” 
She also says there is 
also a mistaken view 

that non-OEM parts are 
unsafe.

“This is totally non-
sensical as OEMs do not 
build their own parts. All 
OEM branded parts are 
built by a company sub-
contracted by the OEM 
to develop parts subject 
to its requirements.”

She adds: “The com-
panies then also sell 
these parts to the pub-
lic, and these parts are 
precisely the same as 
the parts that came with 
your car. The only differ-
ence is that these parts 
don’t carry the car com-
pany’s logo.”

Though she notes 
that there are grey and 
pirated parts out there 
- which are not safe and 
should be avoided - pay-
ing for a vehicle manu-
facturer’s logo only ben-
efits the brand’s profit 
margin.

Though she notes 
that there are grey and 
pirated parts out there 
- which are not safe and 
should be avoided - pay-
ing for a vehicle manu-
facturer’s logo only ben-
efits the brand’s profit 
margin.

Mixed response from 
OEMs

From what she has seen, 
there has been a mixed 
response from OEMs to 
the guidelines.

“Some have amended 
their service plans; some 
are attempting to ignore 
the guidelines alto-
gether, and we of course, 
and are reporting these 
OEMs to the commis-
sion.”

Some dealer work-
shops, however, see the 
guidelines as an oppor-
tunity and are adver-
tising that they are now 
able to service all brands.

Right to Repair expands service 

plan rules beyond vehicles

 "The guidelines 
also cover 

commercial 
vehicles, 

motorbikes and 
agricultural 

equipment that can 
be driven."

By Larry Claasen

VOIS, a software man-
agement platform, has 
quietly been transform-
ing how state institu-
tions like municipalities 
and state-owned enter-
prises (SOEs) have been 
improving how they deal 
with the public.

VOIS is the brainchild 
of the German based 
HSH Soft- und Hard-
ware Vertriebs GmbH, 
which was looking for 
a way to improve gov-
ernment services to the 
public.

Around 15 years ago 
it came up with the con-
cept of bringing together 
various competitors to 
co-develop on a shared 
management operating 
system.

Today the VOIS com-
munity has 15 software 
manufacturers partici-
pating, which collectively 
have captured 75% of the 
German market by pop-
ulation.

German technology 

Aside from Germany, 
the VOIS platform has 
found traction in South 
Africa, with about a 
dozen municipalities and 
SEOs using it.

VOIS sales manager 
Michael Fouche says the 
platform is being used to 
improve the services of 
municipalities by allow-
ing the public access to 
services over their phones 
and via web portals.

He gives the exam-
ple of how the pro-

cess of applying to the 
Expanded Public Works 
Programme (EPWP), 
which gives work oppor-
tunities to semi-skilled 
people, has been simpli-
fied.

Previously, people had 
to fill in a form, and then 
they had to get all of the 
necessary documenta-
tion, go to the municipal-
ity, hand it in, and then 
have an interview.

With VOIS there is no 
need to get the form or 
visit a municipal office as 
the process is now auto-
mated.

Automated advantages 

Besides improving ser-
vices for the public, it also 
improves the municipali-
ty’s internal operations. 

Fouche says if the 
municipality wants to 
employ people in the 
EPWP from a specific 
ward and who fit a cer-
tain age group, it can 
automatically compile 
a list of candidates with 
VOIS.

“It’s an automated 
process, so nobody has 
got to go and say, where’s 
my spreadsheets, and get 
stuff, and it takes days to 
generate the list. Now it 
takes seconds to generate 
the list.”

This automation also 
helps in areas like com-
plying reports. 

“If you need the report 
every day, VOIS will 
automatically generate 
a report every day with 
graphs. It makes it very 
nice and transparent.”

VOIS also ensures 

that there is an audit 
trail of all activity on the 
platform. This will not 
only help with oversight, 
but also provides trans-
parency for the people 
using it, by tracking their 
request.

“If they contacted the 
municipality, they can’t 
say they didn’t get their 
request.”

Fouche says another 
advantage VOIS pro-
vides is that an organisa-
tion’s internal rules and 
legislation on data secu-
rity can be implemented 
on the platform to con-
trol who has access.

Automatic checks 

Municipalities and SOEs 
have used VOIS to deal 
with a wide range of 
functions like allocating 
homes and managing 
their supply chain.

It can for instance 
exclude politically con-
nected people and favour 
those who have been 
waiting for a home for 
a long time on a social 
housing waiting list.

In helping to run a 
supply chain, it can flag 
directors who are prohib-
ited from doing business 
with the organisation 
and check if they have 
the correct permit and 
licences.

Other advantages 
VOIS has is that its band-
width light, can oper-
ate offline and can be 
integrated into other IT 
platforms. Any system 
that out utilises APIs can 
access VOIS through its 
API gateway.

VOIS improves 

operations for South 

Africa’s municipalities 

and SOEs

https://www.vesconite@vesconite.com


CBN November 2024   7 

+27 12 450 0400

www.ifm.com/za

The SM Foodmag 
A flow sensor 

that inspires

The SM Foodmag magnetic-inductive flow sensor takes the flow measure-
ment of liquid and creamy foods to a new level. Equipped with IO-Link, the 
sensor is the first of its kind to enable digital data transmission from the 

process, eliminating the last blind spot in the digitalised, transparent 
production process. 

Valves demand in 

Western Cape met 

by EMVAfrica’s 

ENERGYValves

By Diane Silcock

THE recent expan-
sion of EMVAfrica’s 
Cape Town operation 
entailed the relocation 
of its ENERGYValves 
division to a larger fa-
cility, alongside the 
metals division. This 
move effectively dou-
bled ENERGYValves' 
operational capacity 
and stockholding, posi-
tioning it ideally to cap-
italise on the growing 
demand for valves in 
the region. 

E N E RG Y Va l v e s 
is supporting Cape 
Town’s big industries 
like petrochemicals, 
marine, water engi-
neering, agri-food 
processing, the wine 
industry and renewable 
energy sectors, with in-
novative valve technol-
ogies.

Located on the same 
premises as EMVAfri-
ca’s stainless steel met-
als business, the two 
divisions work hand 
in hand, especially 
when it comes to large 
scale projects, offering 
a complete one stop 
solution that includes 
high quality products 
sourced from reputa-
ble and highly certified 
manufacturers.

EMVAfrica Cape 
Town branch manag-
er Justin Orwin says, 
“People working on big 
projects or even medi-
um to small sized pro-
jects, want a solution. 
They don’t necessarily 
want 10 different sup-
pliers. We can supply 
valves from small scale 
requirements, right 
up to the largest water 
treatment plants and 
desalination plants 
which are multi hun-
dred-million-rand pro-
jects. At the same time, 
we can source the pip-
ing and the flanges, so 
it really becomes con-
venient for customers to 
be able to deal with us 
across multiple product 
groups.”

Anti-corrosion valve 
solutions for coastal 

industries

ENERGYValves is 
ideally placed in Cape 
Town to address the 
corrosion issues experi-
enced by companies on 
the coastline. “Stain-
less steel valves form 
the bulk of our range,” 
says Cameron Du Ples-
sis, Cape Town valves 
sales manager. “As a so-
lutions provider, with 32 
years of experience sup-
plying the industry, our 

customers depend on us 
to solve challenges, such 
as supplying super du-
plex valves for corrosive 
environments. We of-
fer two to three options 
and if a valve does not 
fall within our range, 
our global network of 
suppliers equips us to 
source the appropriate 
solution for our custom-
ers.” 

Valves that ensure 
safety in high stress 

environments

In demanding environ-
ments such as petro-
chemical or where there 
is high temperature, 
valve safety is crucial 
as people’s lives are at 
stake should a valve 
fail. ENERGYValves 
therefore takes very se-
riously the sourcing of 
their products and the 
specifications. “We do 
an enormous amount 
of work when quoting 
a customer as we aren’t 
just presenting a prod-
uct and a price, it’s a 
solution, which means 
the job will get done ef-
ficiently, and at the right 
price, to ensure the 
highest level of safety,” 
says Orwin.

Collaboration is key

Orwin emphasises that 
collaboration is vital 
and that service, re-
ally is collaboration. 
“We work together 
with everybody who 
walks through our door, 
who phones us or who 
emails us.” With an in-
tellectual understand-
ing of the market, and 
having been in business 
for over 30 years, EN-
ERGYValves willingly 
offers their advice and 
imparts their knowl-
edge.

The division offers 
a personalised service, 
carrying out onsite 
inspections of valves 
inline to understand 
the requirement, what 
may need repairing or 
replacing, and once de-
termined, to undertake 
the work as quickly as 
possible. Due to valves 
and actuators being 
high spec and very com-
plex, customers look for 
solutions rather than 
merely the supply of a 
valve or actuator. 

“We have a 360 de-
gree approach to prob-
lem solving. Stock is 
king, but by offering 
the complete solution, 
makes the customer’s 
job easier. With all our 
valves, from the small-
est fitting or valve to the 
biggest, even with the 
pipes and fittings, ev-
erything is traceable,” 
concludes Du Plessis. 

An EMVAfrica technician working on a butterfly 
valve to ensure the flow is regulated of abrasive 
slurries and to control the discharge of tailing.

EnergyValves’ butterfly valves and pneumatic 
actuators.

QR Fox says its tech 
platform is transform-
ing QR codes into 
dynamic, customisa-
ble tools, built with an 
advanced QR engine 
that ensures maxi-
mum readability on all 
devices, from high-end 
iPhones to entry-level 
Androids. 

By prioritising seam-
less access and an 
inclusive user experi-
ence, QR Fox says it is 
redefining the poten-
tial of QR codes for 
modern marketing.

Advanced technology 
for universal 
accessibility

QR engine has been 
fine-tuned to work 
across all devices, 
ensuring even entry-
level smartphones can 
scan codes effortlessly. 

“This is about cre-
ating rich, accessible 
experiences for every-
one, regardless of their 
device,” explains Cam 
Naidoo, co-founder of 
QR Fox.

Beyond the basics: 
customisable QR codes

QR Fox says it offers 
unique features that 
turn QR codes into 
vibrant, brand-aligned 
visuals. Users can trans-
form images and videos 
into QR codes, using 
them as part of a brand’s 
identity. From product 
shots to teaser videos, 
QR Fox makes QR 
codes visually engaging 
and highly versatile.

“QR Fox turns any 
image or video into a QR 
code – this is QR tech 
that's exciting, visual, 
and incredibly versatile," 
Naidoo adds.

“We’re enabling brands 
to connect with audiences 
across both physical and 
digital channels.”

Data-driven insights 
with real-time tracking

For marketers, QR 
Fox offers analytics 
and tracking capabil-
ities. The platform’s 
dashboard provides 
real-time insights into 
scan locations, device 

types, and customer 
behaviours, enabling 
marketers to make 
data-driven decisions. 
Unlike other plat-
forms, QR Fox tracks 
previously challeng-
ing data types, such 
as event sharing and 
contact scanning, and 
integrates with Google 
Analytics, Google Tag 
Manager, and popular 
CRM systems for a 
seamless experience.

Pioneering the future 
of QR codes

QR Fox says it is push-
ing the boundaries of 
what QR codes can 
achieve, turning them 

into robust marketing 
tools that connect phys-
ical and digital touch-
points.

With features like 
geo-location-based con-
tent and Dynamic QR 
Codes offering multiple 
destinations, QR Fox 
empowers brands to 
harness the full poten-
tial of QR technology.

“With QR Fox, you’re 
getting more than just 
a functional tool. It’s 
smart, customisable, and 
packed with the insights 
marketers need to stay 
ahead,” Naidoo says. 

“It’s time to move 
beyond traditional QR 
codes and unlock their 
full potential.”

QR Fox revolutionises QR codes 

with smart, scalable solutions

https://www.ifm.com/za/en/shared/productnews/2024/hygienic-flow-sensor-with-io-link
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PHOENIX Contact South Africa – a leader in the field of connection technology – is 

a 55-year-old wholly-owned subsidiary of the Phoenix Contact global group which in 

2023 reached its 100-year milestone. 

General manager, Carl Kleynhans, of Phoenix Contact South 

Africa says, “We pride ourselves on having our own physical 

presence in the country versus appointing agents. We 

offer our customers high quality durable products, joint 

project management, assistance in programming, 

consultation during installation and start-up 

processes, customer education, training and 

technical support.”

Globally, the company is passionate about 

technology and fully committed towards ESG goals. 

Phoenix Contact is among the top five percent of 

companies awarded gold medal status for their 

sustainability performance by the independent 

analysts at Ecovadis. In 2023, Phoenix Contact’s key 

measures included investments in renewable energies, 

resource conservation measures, and diversity 

initiatives.

Kleynhans expresses, “Our very purpose is ‘together 

we are creating a sustainable world based on our 

passion for technology and innovation’. Locally, we have taken steps to reduce our 

carbon emissions by investing in a solar solution at our head office in Randburg 

which has drastically reduced our reliance on carbon-based generated energy. This 

substantiates and embraces our commitment on a path to continuously reduce our 

carbon footprint.”

PHOENIX CONTACT SOUTH AFRICA – 55 YEARS STRONG IN 

CONNECTION TECHNOLOGY – 100 YEARS STRONG GLOBALLY

THIS past year has seen Phoenix Contact launch a variety of new products onto the 

market, with Electra Mining being the ideal platform for the company to showcase its 

latest technology.

New innovations on display included a power supply with a built-in multi-channel 

circuit breaker for cabinet protection of vital electronic components, surge protection 

units for both three-phase and single-phase protection, as well as a new range of very 

slim ex-rated signal conditioners, energy meters, and accessories. 

Kevin Preston, group manager IMA & IE at Phoenix Contact South Africa, says, “We 

always find the exhibition valuable to not only connect with our existing customers, but 

also to meet with prospective new customers. The feedback we received has always 

been very positive, and this year a lot of interest was shown in our e-mobility charge 

station and related products.”

INNOVATIVE, COST-EFFECTIVE TECHNOLOGIES FOR THE MINING INDUSTRY
Preston relates how Phoenix Contact has always been successful in the mining sector, 

providing several cost-effective solutions which include water management and pump 

control, vehicle monitoring, power monitoring and telemetry systems. 

Examples of applications include: the implementation of a number of solutions 

for the control of pumps on trailing and settlement dams in the Gold, Platinum and 

Manganese mines, throughout southern Africa; the supply of automated UPS systems 

for the distribution of power in the stopes for all the electronic monitoring equipment; 

and in the open-cast mining arena, it has supplied various telemetry systems for 

monitoring the energy supply to the drag lines and monitoring the stability of the  

mined walls. 

SMART MINING: HOW DIGITALISATION IS IMPROVING PRODUCTIVITY AND 
EFFICIENCY 
“Through the close integration between Information Technology (IT) and the Operational 

Technology (OT) worlds,” says Preston, “more and more processes are being automated 

and monitored. This allows for a more streamline approach and accessibility to 

production information. The digitalisation of the information is revolutionary and gives 

General manager for 

Phoenix Contact South 

Africa, Carl Kleynhans.

PHOENIX CONTACT’S LATEST INNOVATIONS  

CAPTIVATE ELECTRA MINING VISITORS

EMPOWERING THE ALL ELECTRIC SOCIETY
According to Kleynhans, their technologies are key to realising the All Electric Society 

through their solutions for electrification, networking and automation. “The increasing 

electrification, networking and automation of sectors, goes hand in hand with the 

growing dependency on reliable green sustainable power supply solutions. 

“Through the efficient monitoring and management of these sustainable power 

supplies, we not only measure and manage these resources, but also communicate this 

information via digital and automated processes, to better inform and hone industries 

and societies for the future and wholistic power usage. Even more importantly, we 

cannot do it alone, so it will only be achieved through strong collaboration with our 

customers, partners and end users,” Kleynhans asserts.

CHARGING TECHNOLOGY FOR SUSTAINABLE MOBILITY
Along with clean power generation, e-mobility is a key element paving the way to the 

All Electric Society. Phoenix Contact has specialised in e-mobility charging technology 

since 2013 and is a world leader in high power charging for both AC and DC charge 

stations and power storage. The company offers a full range of charging sockets for all 

types of vehicles, both commercial and industrial, along with all the various charging 

plugs, cables and products to support the charging infrastructure. 

“A space we are particularly interested in,” says Kleynhans, “is the industrial 

e-mobility arena like mining, as the uptake in South Africa we believe will be relatively 

quicker. By the end of 2024, we will have installed the first charging station at our site 

in Randburg thereby showcasing our own technology.

“We pride ourselves on working with the best partners in the market and being 

best in class in our space as well as being an easy company to work with. Recently we 

received our first BBBEE rating, and although we still have a way to go, we have started 

the journey,” concludes Kleynhans.

a real-time window for management to access and improve 

the operation and running of various plants and 

machinery.”

PROVIDING PRODUCTS AND SOLUTIONS 
ACROSS MANY DIFFERENT INDUSTRIES
Phoenix Contact has not only found success in 

mining but in many other sectors of industry, and 

one of their recent success stories is their growth 

from sales out of their ‘valued added solution 

centre’ where the business tripled over a four-year 

period. These are additional services that they 

offer to their customers with various custom-

built solutions, which otherwise would require 

additional labour and costing.

Some of the new products the company has 

launched onto the market over the past year are:

•	 The	new	3-phase	TRIO	POWER	power	supplies	
with an integrated multi-channel device protection feature.

•	 A	lightning	current	arrester	for	DC	grids	for	industrial	applications	up	to	1	000	V	DC.
•	 Multifunctional	DC	circuit	breakers	for	protecting,	monitoring,	and	switching	DC	loads.
•	 Current	measuring	transducers	with	web-based	management,	intuitive	

configuration and precise measurement.

•	 DC	energy	meters	with	calibration	approval,	designed	for	charging	infrastructure.
•	 Industrial	Wi-Fi	6	modules,	the	latest	generation	of	WLAN.
•	 An	Ethernet	APL	switch	for	the	process	industry.
•	 Managed	switches	for	stringent	requirements	for	use	in	critical	infrastructures.
•	 Terminal	blocks	with	Push-X	technology	for	effortless	and	fast	wiring.
•	 ArcZero	series	DC	connectors	for	safe	connection	and	disconnection	under	load.
•	 THERMOMARK	E.300	DOUBLE	thermal	transfer	printers	for	single	and	double-sided	

marking.

Kevin Preston, group manager 

IMA & IE at Phoenix Contact 

South Africa.

+27 11 801 8200           info@phoenixcontact.co.za           phoenixcontact.com/en-za/

https://www.phoenixcontact.com/en-za/
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THE Läckeby Roto-
Sieve drum screen 
from Monitor Pumps 
& Systems, is revolu-
tionising the wastewa-
ter and filtration indus-
tries by providing an 
efficient, reliable, and 
sustainable solution for 
solid-liquid separation. 

As industries and 
municipalities face 
growing demands for 
advanced filtration 
technology, the Roto-
Sieve offers a standout 
approach to addressing 
operational challenges 
and environmental 
concerns, combining 
high efficiency with 
low maintenance.

Advanced wastewater 
treatment

Wastewater treatment 
facilities are increas-
ingly required to man-
age larger volumes 
while complying with 
stringent environmen-
tal standards. The 
Roto-Sieve addresses 
these needs through 
its innovative design—
a rotating perforated 
drum that efficiently 
separates solids from 
wastewater. 

This system captures 
even small particles, 
reducing the strain on 
downstream processes 
like biological or chem-
ical treatment, thereby 
lowering operational 
costs and improving 
plant efficiency.

The Roto-Sieve 
adapts to varying flow 
rates and solid loads 
without sacrificing 
performance, mak-
ing it suitable for both 
municipal and indus-
trial applications. Its 
versatility enables it to 
handle diverse waste 

streams, such as organ-
ic waste from food 
processing or mixed 
effluents in municipal 
plants.

Filtration market 
innovation

In the filtration sector, 
the Roto-Sieve plays a 
critical role in enhanc-
ing the longevity and 
efficiency of filtration 
systems. By reducing 
clogging and wear on 
equipment, it extends 
the lifespan of filtra-

tion systems and mini-
mises maintenance 
needs. The demand for 
technologies that opti-
mise energy and water 
use is rising, and the 
Roto-Sieve’s low ener-
gy consumption and 
self-cleaning design 
meet these expecta-
tions.

The drum screen’s 
low water usage for 
cleaning contributes 
to the growing market 
focus on sustainability 
and cost-effectiveness, 
making it an appeal-
ing option for indus-
tries seeking to reduce 
operational labour and 
downtime.

Sustainability and 
environmental impact

The Läckeby Roto-
Sieve is designed to 
minimise environmen-
tal impact. Its energy-
efficient operation and 
low water usage align 
with the increasing 
emphasis on environ-
mentally responsible 
water management. By 
removing solids early 
in the treatment pro-
cess, the Roto-Sieve 
reduces the need for 
chemicals in second-

ary processes, further 
decreasing the envi-
ronmental footprint of 
wastewater treatment. 

Cost efficiency and 
reliability

The Roto-Sieve’s dura-
ble design, combined 
with minimal mainte-
nance needs, signifi-
cantly lowers opera-
tional costs over time. 
It’s easy to install and 
integrates seamlessly 
into existing treatment 
setups, requiring mini-
mal modifications.

In industries where 
unplanned downtime 
can lead to signifi-

cant costs or regula-
tory issues, the Roto-
Sieve’s reliability is a 
major advantage. With 
fewer mechanical parts 
prone to wear, it offers 
long-term durability, 
reducing the frequency 
of repairs or replace-
ments and ensuring 
consistent perfor-
mance.

Future of wastewater 
and filtration

The wastewater and 
filtration markets are 
undergoing signifi-
cant changes, driven 
by the need for more 
sustainable, efficient, 
and cost-effective 
solutions. The Läcke-
by Roto-Sieve drum 
screen is at the fore-
front of these changes, 
offering a scalable and 
adaptable solution for 
various applications, 
from small municipal 
plants to large indus-
trial operations.

As the focus on water 
conservation, regula-
tory compliance, and 
operational efficiency 
intensifies, the Roto-
Sieve will continue to 
play a pivotal role in 
advancing wastewater 
treatment and filtra-
tion technologies. Its 
ability to meet current 
demands while being 
prepared for future 
challenges makes it 
a smart, long-term 
investment in water 
management.

For more information 
- www.monitorpumps.
co.za, wim@monitor-
pumps.co.za 

Monitor Pumps & Systems' 

Läckeby Roto-Sieve: 

revolutionising sustainable 

wastewater filtration

By Larry Claasen

O N E D A Y O N L Y .
CO.ZA has come 
a long way since its 
founders, Christian 
Oberhofer and Maurits 
Vermeulen, formed the 
business in a garage 14 
years ago. Today, the 
daily deal site handles 
250 to 350 deals per 
day and employs over 
300 staff members 
across three different 
locations. 

The platform has 
transformed into a sub-
stantial operation that 
stands out from tra-
ditional e-commerce 
sites. Unlike most plat-
forms, OneDayOnly.
co.za offers deals that 
are limited in quan-
tity and available for 
just 24 hours, creating 
urgency and exclusivity 
for shoppers.

A platform for 
emerging businesses

One key to OneDay-
Only’s success is its 
strong relationship 
with suppliers, many of 
which are small busi-
nesses that have never 
sold online before. T

he platform pro-
vides these emerging 
businesses with an 
opportunity to test 
their products on a 
large scale. With a 
newsletter reaching 
3,5-million subscrib-
ers, OneDayOnly 
offers suppliers access 
to a vast audience that 
can significantly boost 
product visibility.

Kate Barnes, busi-
ness development 
manager at OneDay-
Only.co.za, explains 
that while selling on 
the platform is a val-

uable opportunity, 
it requires careful 
planning. Prospective 
suppliers must under-
stand stock require-
ments and know 
how to present their 
products effectively 
to ensure a smooth 
onboarding process. 
“When small busi-
nesses come to us, 
they’ve never worked 
on an e-commerce 
platform. We certainly 
hold their hands and 
ensure they’ve got all 
the correct informa-
tion. They can set up 
their business properly 
through our business.” 
Barnes says.

Success stories

The platform has 
helped many startups 
grow into successful 
businesses. For exam-
ple, The Harvest Table, 
a producer of collagen 
powder, and Sleep 
Monk, a mattress pro-
vider launched during 
the COVID-19 pan-
demic, have both found 
success through One-
DayOnly.

Sleep Monk founder, 
Thabo Serame, shares 
how OneDayOnly 
helped his business 
grow during the pan-
demic. 

“Having started my 
business during the 
pandemic, just as the 
e-commerce boom was 
beginning, people were 
still sceptical about 
shopping online. One-
DayOnly.co.za gave us 
the backing we needed 
to build trust and sig-
nificantly expand our 
market,” says Serame. 

By leveraging One-
DayOnly’s extensive 
social media reach and 
customer database, 

Sleep Monk gained the 
exposure it desperately 
needed to thrive.

Only quality products 
allowed

When it comes to sell-
ing goods on OneDay-
Ony.co.za, however, the 
site is picky about what 
it sells. Barnes says the 
site is not a marketplace 
but rather a “highly 
curated platform.”

This means that 
when a prospective 
supplier wants to sell 
something through the 
site, it ensures that the 
quality is up to scratch.

“You know, the qual-
ity is great. It’s one of 
the things we like to 
pride ourselves on. We  
encourage suppliers to 
make sure that their 
quality is consistent 
when they send us prod-
ucts.” 

Assisting with 
promotion

The platform also 
works with suppliers to 
shape the promotional 
material. 

“As a platform, the 
customer shops with 
their eyes. So we have 
to make sure that 
when they’re scrolling 
through the page, a 
deal really stands out to 
them.”

Barnes says busi-
nesses might not have 
a good description of 
the product. However, 
it has teams that are 
excellent at analysing 
the product and under-
standing what features 
stand out and would be 
a selling point for cus-
tomers. 

“We’ve also got great 
copywriters who will 
add a nice description.”

OneDayOnly is proving 

itself to be a launchpad 

for upcoming businesses

https://www.monitorpumps.co.za
https://www.monitorpumps.co.za
mailto:wim@monitorpumps.co.za
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HYTEC Engineering 
and Power Team, part 
of the Bosch Rexroth 
Africa Group, have col-
laborated on an innova-
tive water tank project 
featuring advanced 
engineering and a spe-
cialised synchronised 
lifting system. 

Commissioned by the 
water tank manufac-
turer, Power Team and 
Hytec Engineering pro-
duced a mobile lifting 
system. This mobility 
allows the lifting system 
to be transported and 
used across multiple 
locations. 

After two months of 
work, the lifting sys-
tem was successfully 
used to lift a massive 
3 0 -met re - d ia meter 
water tank, weighing 

85 tons and capable of 
storing up to five mil-
lion litres of water.

Led by project man-
ager Neil Griezel, 
Power Team designed 
the lifting system and 
manufactured the 
power pack, incorpo-
rating components 
from Hydraulic and 
Automation Warehouse 
(HAW), another Group 
company, and HATZ’s 
OEM diesel engines. 
Hytec Engineering sup-
plied the hydraulic cyl-
inders, contributing to 
the lifting system’s over-
all functionality.

The advanced lifting 
system features a diesel 
engine-driven power 
pack, a distribution 
manifold trolley, and 
42 hydraulic cylinders 

linked with 84 hoses, 
each spanning 22m 
long. The lifting system 
spans roughly 1,8 km 
of hydraulic hose, ena-
bling it to lift the tank 
with remarkable preci-
sion. 

Commenting on the 
project, Griezel stated, 
“In general, synchro-
nised lifting systems 
can be challenging and 
we usually do not syn-
chronise more than 
five cylinders at a time. 
Getting to synchronise 
42 cylinders was an 
extremely tough chal-
lenge. With the limita-
tion of mobility, there 
was no chance of the 
system being controlled 
by electronics, so some 
unique thinking was 
required, but we suc-

cessfully overcame the 
challenge”.

The next lift that will 
take place is for a 40m 
diameter tank, which 
will weigh close to 200 
tons and was designed 
with a lifting capability 
of 250 tons. 

Aftersales service 
will be provided by 
Hytec Engineering 
and Power Team and 
will include cylinder 
or power pack repairs. 
HATZ will manage 
engine repairs through 
Hytec Engineering and 
Power Team. 

About Bosch Rexroth 
Africa

Bosch Rexroth Africa, 
also known as Bosch 
Rexroth South Africa 
Group of Companies, is 
the continent’s leader in 
hydraulics, pneumatics 
and automation. The 
Group comprises seven 
specialist companies: 
Bosch Rexroth South 
Africa, Hytec South 
Africa, Tectra Auto-
mation, Hytec Fluid 
Technology, Hydraulic 
& Automation Ware-
house, Hytec Engineer-
ing and Bosch Rexroth 
Africa Development. 

Hytec Engineering and Power 

Team collaborate on innovative 

water tank project

Hytec Engineering & PT water tank project.

By Larry Claasen

THE newly created 
National Transmis-
sion Company South 
Africa (NTCSA) 
expansion plans is set 
to be a boon for the 
private sector, as the 
power transmission 
which has been spun 
out of Eskom, plans to 
spend R112-billion on 
expanding its network 
over the next five years.

The opening up of 
the local electricity 
market has seen the 
arrival of Independ-
ent Power Producers 
(IPP). But as the bulk 
of the solar IPPs are in 
Northern Cape, where 
there is scant grid 
capacity, NTCSA has 
plans to build trans-
mission capacity that 
will connect the IPPs 
to Gauteng.

Local businesses are 
expected to benefit 
from this expansion, as 
NTCSA only plans to 
build a portion of the 
expanded grid, and have 
80% to 90% of the build 
programme executed by 
private sector entities.

“We are oversee-
ing and coordinating 
the project details, but 
much of the physical 
work will be handled by 
local contractors,” says 
Leslie Naidoo, head 
of network planning at 
NTCSA.

This will see it need 
the services of civil, 
electrical, and line con-
struction services.

The expansion pre-
sents a robust pipeline 
of contracts for the pri-
vate sector, spanning 

from large transformers 
to line construction.

NTCSA will for 
example need more than 
200 large transformers 
which are “large critical 
components” supplied 
to it over the next 10 
years.

NTCSA needs large 
transformers

The problem for the 
group is that there was 
only one supplier of the 
Class 3B transform-
ers in the country, but 
a fire at SGB-SMIT 
POWER MATLA’s 
Pretoria West plant in 
2021 has seen it struggle 
to secure the equipment 
it needs.

Naidoo says to ensure 
it gets these transform-
ers, it is working closely 
with the Department 
of Trade Industry and 
Competition to bring on 
board external contrac-
tors that were pre-ap-
proved.

Aside from this meas-
ure, it was using the 
expansion plan to also 
build up local manufac-
turing capacity in the 
country.

“We’ve done a 
detailed analysis to 
understand the capac-
ity of OEM’s within the 
confines of the coun-
try,” says Naidoo.

NTCSA is giving pri-
ority to local suppliers 
but if it’s required it will 
bring on board interna-
tional contractors. 

Building capacity 

Naidoo also noted that 
NTCSA has created an 
incubation programme 

at its training facility 
in Midrand to develop 
specialised skills and 
build a local contractor 
base capable of meet-
ing the demands of 
transmission projects. 

“Our aim is to nur-
ture companies that 
understand the tech-
nical requirements of 
transmission work, so 
they’re ready to take 
on these contracts,” he 
says.

The initiative has 
already produced its 
first successful grad-
uates, contributing 
to local skills devel-
opment and capacity 
building.

Naidoo expressed 
optimism about the 
support the company 
has received, not only 
from private inves-
tors but also from 
government entities, 
including the National 
Energy Crisis Com-
mittee. This back-
ing has enabled the 
NTCSA to fast-track 
processes, such as ser-
vitude acquisition and 
environmental impact 
assessments, to ensure 
projects can proceed as 
planned.

One of the biggest 
challenges NTCSA 
has to deal with is ser-
vitude acquisitions, as 
construction can only 
begin once it has rights 
to build on the land.

“The construction 
is the easy part. It’s 
securing the servitudes 
and then once those 
are done, it’s only after 
the servitudes are 
secured, that we get 
a good indication of 
when we can start.”

Private sector set to 

benefit from National 

Transmission Company 

South Africa’s R112-

billion expansion plans

ENGINEERED plas-
tics from German poly-
mer manufacturer igus 
continue to revolution-
ise mechanical systems 
across various indus-
tries worldwide with 
a pledge to “Improve 
what moves” by replac-
ing moving steel com-
ponents with polymer 
equivalents.

The igus range of 
polymer bearings, spin-
dles and energy chain 
cable management 
systems have revolu-
tionised machines in 
the lifting, agricultural, 
manufacturing and a 
host of other industries 
and is steadily being 
introduced to machines 
in other industries to 
improve performance 
and longevity.

igus South Africa 
MD Ian Hewat says its 
range is known for their 
lightweight, durability 
and lubrication-free 
operation and have 
become indispensable 
in improving machine 
efficiency, reliability 
and longevity. 

From complex robotic 
systems to heavy-duty 
industrial machinery, 
the benefits of motion 
plastics by igus are vast 
and diverse and offer 
significant advantages 
in design and perfor-
mance. 

“One of the standout 
features of our motion 
plastics is the tribo-
logical self-lubricat-
ing properties, which 
eliminate the need for 
external lubrication. 
This not only reduces 
maintenance costs but 
also prevents environ-
mental contamination 
caused by leaking oils 
or greases. In industries 
like food processing or 
pharmaceuticals, where 
hygiene is paramount, 
these components offer 
an invaluable advan-
tage by ensuring clean 
and oil-free opera-
tions.”

Hewat adds: “Our 
bearings, linear guides 
and bushings provide 
smooth and friction-
less motion without the 
need for continuous 
maintenance, translat-
ing to reduced down-
time and extended 
machine lifespan. They 
are also designed to 
withstand the most 
demanding environ-
ments such as extreme 
temperatures, chemi-
cals, dirt or high levels 
of moisture. Here they 
perform reliably under 
stress and unlike tra-
ditional metal parts, 
which can corrode, 
seize or wear down in 
these conditions, igus 
polymers are resistant 

to corrosion and wear, 
making them ideal for 
use in outdoor equip-
ment or in areas with 
high exposure to the 
elements. For machines 
in industries like agri-
culture, mining, and 
construction, the 
robust nature of igus 
motion plastics ensures 
uninterrupted opera-
tion even in the harsh-
est conditions.

“In industries such as 
automotive, aerospace 
and logistics, reducing 
the overall weight of 
components directly 
leads to improved 
energy consumption, 
faster operation speeds 
and lower operational 
costs. In robotic sys-
tems, for example, 
using lightweight poly-
mer bearings and gears 
improves the speed 
and precision of move-
ments while decreasing 
the energy required to 
drive the motors. The 
reduction in mass not 
only increases effi-
ciency but also reduces 
wear on other compo-
nents of the machine, 
further extending its 
overall lifespan,” says 
Hewat.

He explains that in 
addition to these com-
ponents igus is also syn-
onymous cable carriers 
designed to guide and 

protect cables, hoses 
and other conduits 
in constantly moving 
machinery. Its Echain 
carriers are engineered 
to ensure smooth, unin-
terrupted operation by 
preventing cables from 
twisting, tangling or 
wearing out due to con-
tinuous motion.

“Unlike traditional 
systems like festoons, 
cable reels or drag 
chains, which often 
have limitations in 
terms of movement 
range and can result in 
cable damage or fail-
ure, the igus e-chains 
provide flexible move-
ment with minimal 
wear.”

They offer several 
advantages over these 
older systems, includ-
ing greater design 
flexibility, lower main-
tenance requirements 
and improved longevity 
for cables. 

E-chains are exten-
sively used in industries 
like robotics, auto-
mation and material 
handling. Moreover, 
they eliminate the 
need for cumbersome, 
space-consuming cable 
loops seen in festoons 
or the mechanical lim-
itations of cable reels, 
resulting in more com-
pact, efficient, and reli-
able machine designs.

Plastics improve machine 

performance and reliability - igus 
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CONTROL & GEARED DRIVES

FREE ON-SITE COMMISSIONING ASSISTANCE  
ON NEW PROJECTS WITHIN SOUTH AFRICAN BORDERS

DEDICATED STAFF FOR KEY ACCOUNTS  
AND SPECIALISED INDUSTRIES

ON-SITE REPAIRS AND MAINTENANCE CARRIED  
OUT BY EXPERT FIELD-SERVICE TECHNICIANS

REPAIR AND EXTENSIVE RECONDITIONING SERVICES ON  
GEARED MOTORS, ELECTRONICS AND INDUSTRIAL GEAR UNITS

ADDITIONAL SERVICES INCLUDING:
 + Energy consumption survey

 + Power transmission infrastructure surveys

 + SLAs for maintenance, service and repairs
 + Horizontal and vertical load-testing
 + Oil inspection and sampling
 + Vibration analysis
 + Laser alignment
 + Shutdown repair maintenance  

capacity planning

Our extensive sales force throughout Southern Africa  
is complimented by our Business Development Divisions. 
This unique service provides customers with access to 
project-specific staff and a range of after-sale services.

YOUR PARTNER IN  

DRIVE TRANSMISSION  

AND AUTOMATION

www.sew-eurodrive.co.za

Unlocking South Africa’s potential as a  

regional energy exporter 
By Jenna Harris, MD, 

Apollo Africa
 
THE energy landscape 
in South Africa is under-
going a seismic shift, 
which presents chal-
lenges and remarkable 
opportunities for our 
country and the South-
ern African region. 

The recent launch 
of the National Trans-
mission Company of 
South Africa (NTCSA) 
and the unbundling of 
Eskom’s transmission 
business, mark the start 
of an energy transfor-
mation that could posi-
tion South Africa as a 
major energy exporter 
within the Southern 
African Power Pool 
(SAPP).

The creation of the 
NTCSA represents a 
critical energy sector 
reform, providing open, 
fair, and transparent 
access to the national 
grid for both public and 
private energy produc-
ers. 

This will enhance effi-
ciency within the elec-
tricity sector and foster 
competition in a future 
electricity market. 

But perhaps more 
importantly, it opens the 
door to new opportuni-
ties for South Africa to 
export energy across 
borders, generating sig-
nificant economic ben-
efits and strengthening 
regional energy security.

South Africa is 
uniquely positioned 
to become the “power 
basket” for Southern 
Africa, exporting elec-
tricity to neighbouring 
countries while earn-
ing valuable foreign 
exchange. 

Our nation boasts a 
relatively stable invest-
ment environment, with 
banks and private sector 
investors increasingly 
willing to back new 
energy projects.

By leveraging these 
favourable investment 
conditions, South Africa 
can rapidly expand its 
generation capacity, 
whether through wind, 
solar, or other forms of 
renewable energy. 

We’re already con-
nected to the Southern 
African Power Pool, 
which facilitates energy 
trading between coun-
tries in the region. 

A regional power 
ecosystem

The NTCSA’s mandate 
to establish a transpar-
ent trading platform 
and an independent 
Transmission System 
Operator (TSO) will be 
crucial in realising this 
vision. 

The transition to a 
competitive electricity 
market will not only 
attract more partici-
pants but also create 
a more dynamic and 

resilient energy system 
across the region. 

The larger the number 
of players in the market, 
the more effectively we 
can balance supply and 
demand, ensuring that 
power is available when 
and where it is needed 
most.

A call for collaboration

To realise this vision, we 
need to rethink Eskom’s 
role. Rather than trying 
to protect its monopoly 
on energy generation 
and transmission, Eskom 
should focus on build-
ing and maintaining a 

world-class grid that can 
accommodate multiple 
energy producers and 
facilitate cross-border 
energy trade. 
By working together, 
government, private sec-
tor, and regional part-
ners can create a more 
resilient and sustainable 

energy system that bene-
fits everyone.
The benefits are clear: by 
becoming a key energy 
exporter within the 
Southern African Power 
Pool, South Africa can 
boost its economy, 
strengthen regional ties, 
and help secure a more 

sustainable energy future 
for all.
We finally have a 
proper chance to seize 
this opportunity and 
together, build a brighter, 
more energy-secure 
future for South Africa 
and the Southern Afri-
can region.

https://www.sew-eurodrive.co.za
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AS SEW-EURO-
DRIVE in South Africa 
actively extends its offer-
ings to customers, the 
SEW PPK and SEW 
P2.e industrial gearbox 
ranges are good exam-
ples of solutions that are 
well suited to the local 
business environment. 

“Being part of a well-
established global busi-
ness, we are drawing 
increasingly from the 
group’s production plants 
in various parts of the 
world,” says Jonathan 
McKey, national sales 
and marketing Manager 
at SEW-EURODRIVE. 

“This approach allows 
us to select products 
that have been tried and 
tested in sectors relevant 
to our own, and under 
operating conditions that 
are closely comparable.”

McKey highlights that 
this strategy is opening 
up a much larger range of 
choices for customers in 
South Africa and the rest 
of the continent, as the 
company ‘closes the loop’ 
by adding new offerings 
to complement its suc-
cessful portfolio. 

A valuable recent 

addition has been the 
SEW PPK planetary 
gearbox range, originally 
designed and produced 
by SEW-EURODRIVE 
in Brazil – with their 
world class sugar industry 
as a key user.

“The depth of research 
and development capa-
bility with the group 
allowed Brazil to develop 
the SEW PPK concept, 
to give their sugar mills 
access to a low torque 
solution which com-
plies with SEW-EUR-
ODRIVE’s stringent 
global standards and 
specifications,” he says. 

“Later, engineers in 
Germany additionally 
developed the SEW P2.e 
series for larger applica-
tions.”

Both the SEW PPK 
and the SEW P2.e ranges 
are now available to cus-
tomers in South Africa 
and Africa, allowing 
SEW-EURODRIVE 
to further augment its 
planetary offerings. He 
reiterates that planetary 
gear units are particu-
larly valuable for those 
applications that require 
a compact solution in 

conditions where space 
is constrained, while also 
demanding high torque 
and low speed outputs.

“Our SEW PPK range 
is well suited to southern 
hemisphere markets, 
delivering 2 to 18 kNm of 
torque with a ratio range 
from 65 to 10,700:1,” he 
says. “The ratio can be 
further reduced by the 
addition of a primary 
reducer before the plan-
etary head, to reach 
ratios up to 10,650:1 – for 

a much lower speed capa-
bility.”

Developed as the ‘big 
brother’ to the SEW 
PPK options, the SEW 
P2.e series encompasses 
higher torque ratings 
from 2 to 124 kNm with 
ratios from 15,2:1 to 
332:1. McKey explains 
that the SEW P2.e was 
developed with all the 
benefits of the SEW 
PPK, but with a broader 
spectrum of diversity 
in its speed – up to 100 

rpm – as well as in ratio 
and torque. While most 
planetary gearboxes have 
a three-stage design, the 
SEW P2.e can also be 
supplied in a two-stage 
model.

“What is exciting for 
local customers is that 
we have now brought a 
complementary range of 
both the SEW PPK and 
SEW P2.e to this market 
– giving a wide selection 
that will suit many new 
applications,” he says. 

“This allows us to 
compete well with other 
planetary manufactur-
ers, as we can now offer 
customers most of the 
capabilities of other 
brands – all within our 
SEW-EURODRIVE 
stable.”

This means that cus-
tomers can spend less 
time searching across 
different OEMs for a 
solution that will meet 
their specific needs, he 
emphasises. Instead, they 
are likely to find what 
they need within the 
expanded SEW-EURO-
DRIVE brand offering. 

“We are the only 
manufacturer who allows 
for direct electric motor 
coupling to a planetary 
gearbox; this is unique to 
our SEW P2.e solution,” 
he points out. “Our units 
also accommodate radial 
labyrinth solutions, which 
many competitors do not. 
This provides an extra 
layer of protection for the 
sealing systems on the 
output shaft – a valuable 
feature in corrosive and 
dusty environments like 
mining.”

For customers wanting 

to upgrade from previous 
P-series models of plan-
etary gearboxes to the 
new SEW P2.e, SEW-
EURODRIVE has been 
careful to retain the same 
critical dimensions. Greg 
Lewis, SEW-EURO-
DRIVE Sales Manager,  
says this allows custom-
ers to migrate seamlessly 
without altering their 
existing infrastructure. 
Lewis points out that the 
SEW P2.e is one of the 
only planetaries available 
with a cooling solution, 
positioned between the 
planetary and the motor.

“This gives us thermal 
ratings that are far supe-
rior to competitors,” he 
says. “By adding a fan on 
the input side to further 
cool the gearbox, we can 
considerably enhance its 
thermal capabilities.”

Lewis notes that, while 
the SEW P2.e units have 
directly mounted motors, 
the SEW PPK offers dif-
ferent options for cou-
pling existing motors 
using our adaptors – 
the AD adaptor with 
input shaft or the AMS 
adaptor for the flange 
mounted motor.

Much more to choose in local range of SEW-EURO-

DRIVE planetary units

SEW-EURODRIVE’s range of planetary gearbox solutions.

https://www.wearcheck.co.za
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Tel: +27 82 822 3760
Email: bo@fstx.co.za
www.freestatetransformers.co.za

Field Service scope of work:

• Oil sampling and analysis.
• On site oil purification and oil regeneration.
• Thermal imaging of transformers and substations.
• Transformer installations and commissioning.
• Rigging and Transport of Power transformers.
• Servicing and testing of On Load Tap changers.
• Primary and secondary injection testing.
• Circuit breaker servicing and testing up to 132kV.
 

ACTOM High Voltage 
Equipment is currently 
in the process of man-
ufacturing 400kV and 
132kV High Voltage 
Primary equipment for 
the Ummbila Emoy-
eni wind farm pro-
ject, located between 
Bethal and Morgen-
zon, in Mpumalanga.

Once completed, 
the Ummbila Emoy-
eni 900MW hybrid 
renewable energy facil-
ity will be the largest 
facility of its kind in 
South Africa. Work is 
currently underway on 
phase 1 of the project, 
which will see 155MW 
commissioned by late 
2025 or early 2026.

The project is 
being developed by 
Seriti Green, the cli-
mate-change-mitigat-
ing subsidiary of coal 
mining company Seriti 
Resources. 

The wind farm 
forms part of an agree-
ment that will see 
clean power wheeled 
through the national 
grid to meet the carbon 
neutrality aspirations 
of Seriti Resources.

ACTOM High 
Voltage equipment 
divisional CEO Cas-
bah Zwane says the 
company is supplying 
high-voltage circuit 
breakers, disconnec-
tors, instrument trans-
formers, and line traps 
to the wind farm.
 

Grid connection

“We are on track with 
the manufacturing 
of the equipment for 
phase 1 of the project, 
which is set to be com-
pleted by Q2 2025. Our 
scope of work is to sup-
ply high-voltage equip-
ment that will be used 
for the grid connection 
of the wind farm. This 
is for both the ESKOM 
Main Transmission 
Substation where the 
wind farm eventually 
connects to and the 
ESKOM Distribution 
Substation which is 
used for switching pur-
poses. We are essen-
tially supplying most 
of the outdoor trans-
mission, and distribu-
tion equipment,” says 
Zwane.

Once the project 
is completed, Seriti 
Resources will utilise 
75% of the wind farm’s 
output power to sup-
ply its coal mines. The 
company has yet to 
decide how the remain-
ing 25% will be used. 
It is understood, how-
ever, that this amount 
of electricity could 
power up to about 265 
000 South African 
households. 

By switching to 
renewables, the pro-
ject is also set to sig-
nificantly cut Seriti 
Resources’ carbon 
footprint.

“As ACTOM, we are 
very proud to be asso-
ciated with this project, 
given its environmental 
significance and the 
fact that it is likely to 
have a positive impact 
on climate change. We 
are equally proud of 
the fact that it is a very 
important project in 

terms of South Africa’s 
clean energy transi-
tion,” says Zwane.

He notes that by 
supplying equipment 
to the wind farm pro-
ject, ACTOM is able 
to showcase its capabil-
ities not only in South 
Africa but also beyond 
the country’s borders.

 Engineering and 
technical skills

“The project enables 
ACTOM to expose 
its capabilities to the 
global markets, in 
terms of both our engi-
neering and technical 
skills, and to demon-
strate that we have the 

means and resources 
to supply projects of 
this scale. I expect that 
it will open other ave-
nues for us going for-
ward,” says Zwane.

“We look forward 
to supporting Seriti 
and its stakeholders 
in phases of this pro-
ject as it ramps up to 

900MW. It is an excel-
lent achievement for us 
to be part of this value 
chain and project that 
supports local manu-
facturing and supply.” 

Zwane adds that 
ACTOM will provide 
support for the wind 
farm beyond the life of 
the current project, in 

the form of after-sales 
support and technical 
support, which will be 
provided promptly and 
efficiently. 

This is due to all 
the necessary skills 
and components being 
in-country and thus in 
close proximity to the 
project.

ACTOM on track to supply high-voltage equipment to Seriti 

Green’s flagship 900MW wind farm project

https://www.freestatetransformers.co.za
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A win for water utilities 
& the planet!

The race to net zero is on. How are water utilities rising to the 
challenges of lower emissions?

Learn from those setting the pace and discover how you can move 
further, faster, in a race we can all win.

Scan the QR code to check out our latest paper showing how water 
utilities are moving fast towards net zero, practically and affordably.

SCAN TO 

LEARN MORE

By Judith Gale, 
National Head of 

Marketing at Encore at 
The SPAR Group

AS South Africans con-
tinue to face economic 
strains, the repercus-
sions of global events 
are felt deeply in house-
hold budgets across the 
country. 

The ongoing cost 
of living crisis, exac-
erbated by the 2022 
Ukraine conflict and 
its ripple effects on 
global food prices, has 
left many vulnerable 
groups struggling to 
afford essentials.

South Africa, despite 
its self-sufficiency in 
food production for 
domestic use, remains 
vulnerable to interna-
tional grain price fluc-
tuations dictated by 
global supply-demand 
dynamics, particularly 
from major produc-
ers like Russia and 
Ukraine. 

This has significantly 
affected the afforda-
bility of staple foods, 
especially for vulner-
able populations, with 
the effects typically 
lasting 12 to 18 months.

While food infla-
tion has moderated to 
mid-single digits from 
a peak of 14% in April 
2023, the substantial 
increase of 475 basis 
points in interest rates 
between November 
2021 and May 2023 has 
squeezed consumers’ 
disposable incomes. 

Despite a recent 25 
basis point rate cut, 
the relief has been 
insufficient to alleviate 
financial burdens effec-
tively. Looking ahead, 

although further rate 
cuts may be forthcom-
ing, economists caution 
that household finances 
will require time to 
recover fully from the 
prolonged cost-of-liv-
ing crisis. 

The Reserve Bank’s 
approach will be cau-
tious, closely monitor-
ing economic indicators 
and inflation trends as 
it navigates future rate 
adjustments. However, 
stimulating consumer 
spending, which drives 
about two-thirds of 
South Africa’s GDP, will 
require more than just 
monetary policy adjust-
ments. In response to 
these challenges.

The SPAR Group 
has made substantial 
investments in its man-
ufacturing and private 
label product lines. This 
strategic shift not only 
supports affordability 
for the consumer but 
also aligns with broader 
sustainability goals and 
market adaptability.

SPAR’s private label 
products, which include 
ranges from conveni-
ence foods to liquor and 
pharmaceuticals, have 
grown significantly, 
bolstering its position 
in the market. Fol-
lowing the acquisition 
of Encore, SPAR has 

expanded and tiered its 
private label offerings, 
anticipating continued 
growth ahead of its 
wholesale business.

Euromonitor data 
indicates a 30% growth 
in private labels since 
2020, with SPAR’s pri-
vate label products now 
constituting approxi-
mately 24% of its core 
grocery turnover in 
Southern Africa, pro-
jected to rise to 28% by 
2030. 

This growth under-
scores SPAR’s com-
mitment to offering 
competitive pricing and 
quality control through 
its private label lines, 
supporting local sup-
pliers and enhancing 
consumer choice. By 
sourcing from over 
200 suppliers, many of 
them Small, Medium, 
and Micro Enterprises 
(SMMEs) across South 
Africa, SPAR ensures 
fresh, quality supplies 
while maintaining agil-
ity in responding to 
market demands. 

This flexibility con-
trasts with national 
brands constrained by 
rigid supply chains, 
allowing SPAR to cap-
italise on emerging 
consumer trends and 
growth opportunities.

NielsenIQ reports 

that private label prod-
ucts now represent 
24% of total basket 
value sales in South 
Africa, underscoring 
their significant role in 
consumer preferences 
and market dynam-
ics. SPAR’s strategy 
includes expanding its 
footprint and enhanc-
ing its Rural Hub initi-
atives, such as in Lim-
popo, where it supports 
local farmers through 
skills development and 
product marketing 
under its Freshline and 
Country Value labels.

Looking forward, 
the SPAR Group 
remains committed to 
empowering independ-
ent entrepreneurs and 
creating value within 
local communities, 
emphasising sustaina-
ble business practices 
over value extraction 
in rural areas. While 
South Africa navigates 
ongoing economic chal-
lenges stemming from 
global food price vola-
tility and interest rate 
fluctuations, SPAR’s 
strategic focus on pri-
vate label expansion 
and community-centric 
initiatives positions it 
to mitigate consumer 
hardships and foster 
long-term economic 
resilience.

SPAR’s private label 

provides a buffer as South 

Africans continue to face 

cost-of-living crisis

Makro launches 

exclusive Jack Daniels 

Collection ahead of 

Festive Season

MASSMART powered 
by Walmart is keenly 
focused on bringing 
customers great prod-
ucts from around the 
world, at the best possi-
ble prices. 

Ahead of the release 
of this year’s festive liq-
uor catalogue, Makro 
has launched its exclu-
sive Jack Daniels Privé 
Single Barrel Select 
2024 Collection.

The collection con-
sists of three distinctive 
whiskeys which have 
been uniquely crafted 
for Makro customers, 
with the added per-
sonal touch of Makro 
spirits buyer Kristin 
Dry, following her visit 
to the Jack Daniels 
Distillery in Lynch-
burg, Tennessee earlier 
this year. 

During the visit, 
Kristin personally 
selected the taste 
profiles for this limit-
ed-edition collection 
which has tasting notes 
comparable to malt 
whiskey, Irish whiskey, 
blended whiskey and 
Bourbon.

Commenting on the 
local relevance of the 
collection, Kristin says, 
“South African con-
sumers are primarily 
driven by brand famili-
arity. As a buyer, I love 
opportunities to part-
ner with the distilleries 
of these leading brands, 
to develop unique 
exclusive blends for our 
customers. When Jack 
Daniels suggested this 
project, I couldn’t wait 
to meet with their dis-
tillery experts in Ten-
nessee.

“Less than 1% of the 
whiskey produced by 
Jack Daniels receives 
the Single Barrel Select 
distinction, and so we 
are incredibly grate-
ful that they invited 
Makro to partner in 
developing such a rare 
collection.”

The barrels in which 
the whiskey matures 
typically come from 
the upper floors of the 
ageing house where 
they are exposed to 
higher changes in tem-
perature, which result 
in the whiskeys having 
a deeper amber colour 
and more variable fla-
vour.

This variability in 
flavour enabled Kris-
tin and the Jack Dan-
iels whiskey makers to 
curate the distinct taste 
profiles namely, ‘Fla-
vourful and Balanced,’ 
‘Sweet and Forward’ 
and ‘Full Bodied and 
Robust.’

Jack Daniels Privé 
Single Barrel Select 
2024 Collection is 
available in-store and 
online at Makro.co.za 
for R679 per bottle. As 
an added bonus, the 
first 200 customers to 
purchase the full Privé 
Single Barrel Select 
2024 Collection will 
receive a free Jack 
Daniels limited-edition 
wooden bottle glorifier 
to showcase the collec-
tion in their homes.

"Less than 1% 
of the whiskey 
produced by 
Jack Daniels 

receives the Single 
Barrel Select 
distinction..."

https://bit.ly/3X8PQ2M
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Strip Curtains  |  Protection Screens  |  Impact Doors  |  High Speed Doors
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Heavy Industrial Doors  |  Fire Protection Doors

STRIP CURTAINS
Cost-effective barrier that can be used in any industrial workplace. Benefits: eliminates draughts, energy 
conservation, reduction in heat/cold loss, containment of dust, noise reduction, protection from sparks 
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By Diane Silcock

INTEGRATED Air 
Solutions is on an 
upward growth trajec-
tory having expanded its 
compressed air product 
offering in South Africa 
over the past few years. 
The company added 
two renowned global 
brands — FS-Elliott 
and ABC Compressors 
— to its well established 
ELGi Equipments port-
folio.

In 2021, Integrated 
Air Solutions secured 
the exclusive distribu-
torship in South Africa 
for the FS-Elliott range 
of air compressors. 
FS-Elliott is a global 
leader in the engineer-
ing and manufacturing 
of oil-free, centrifugal 
compressors ideal for 
meeting the needs for 
very large quantities of 
air required by major 
manufacturing plants.

This was followed by 
an agreement signed in 
2023 with ABC Com-
pressors, a world leader 
specialising in high 
pressure compressors 
for the plastic bottle pol-
yethylene terephthalate 
(PET) market.

Comprehensive range 
from ELGi Equipments

Integrated Air Solu-
tions has a long asso-
ciation with global air 
compressor manufac-
turer ELGi Equipments 
Limited which manu-
factures electric-driven 
and portable die-
sel-driven air compres-
sors, offering extensive 
oil-flooded and oil-free 
ranges. 

Integrated Air Solu-
tions’ managing direc-
tor Wayne Jacobs says, 

“Partnering exclusively 
with these prestigious 
international compa-
nies enables us to meet 
the sales and service 
needs of our custom-
ers across Southern 
Africa. We not only 
sell new equipment, we 
also stock and sell spare 
parts, arrange the ser-
vice work, and provide 
an aftermarket service 
which includes rebuilds 
and full overhauls on 
older equipment. In 
addition, we have a 
rental department that 
hires out equipment 
that we sell, on a short-, 
medium- or long-term 
basis typically for sand-
blasting, painting and 
refurbishing.“

Integrated Air 
Solutions meets every 
compressed air need, 

large or small

With its extended range, 
the company more than 
adequately meets the 
compressed air needs 
of customers from very 

small one-man manu-
facturing companies, 
all the way through to 
large multinationals. It 
services multiple indus-
tries including food and 
beverage, construction, 
mining, pharmaceuti-
cals, oil and gas, to name 
a few.

Jacobs says that the 
company prides itself in 
offering solutions and 
flexibility to customers 
and not just selling a 
standard product out of 
the box. An example is 
where they repackaged 
a compressor to spe-
cifically suit their cus-
tomer’s size and space 
requirement.

Integrated Air Solu-
tions has the equipment 
and the know-how to 
meet the needs of cus-
tomers regardless of how 
little or how much air is 
needed, the quality of air 
required, or whether it 
needs to be dry, clean or 
oil-free. For the food and 
beverage and wine indus-
tries, they have compres-
sors that will provide 

100% oil-free air without 
any contamination thus 
ensuring the product 
quality to the end user is 
what it should be.

Partnering with Tier 1 
companies for energy 
efficiency and lowest 

cost of ownership

When it comes to sus-
tainability, Jacobs pro-
vides the assurance that 
Integrated Air Solutions 
only aligns itself with Tier 
1 companies that take 
sustainability and car-
bon footprint seriously. 
Similarly, they focus on 
energy efficiency, lowest 
cost of ownership and 
ensure products are long 
lasting. 

“Our customers can 
rely on us to provide 
high quality, reliable 
equipment that can be 
serviced, for which parts 
are available, and with 
the peace of mind that 
they are getting 20 years’ 
plus service out of their 
compressor,” concludes 
Jacobs.

Integrated Air Solutions 

expands SA's compressed air 

offerings

By Larry Claasen

LIBSTAR’s exit from 
its non-food businesses 
will see it eventually 
see it becoming solely a 
focused food company.
Libstar, a producer 
and distributor of con-
sumer packaged goods 
announced its strategic 
change at its results 
presentation.

In a response from 
Libstar to CBN’s ques-
tions on the shift, its 
CEO Charl de Villi-
ers says the move will 
allow the group to 
focus more on its food 
businesses.

“Our core offering 
has always been food 
and as part of our new 
strategic direction, we 
have repositioned our 
portfolio to focus on 
value-added food cat-
egories. This reduces 
complexity, improves 
our execution capa-
bilities and reinforces 
our status as a low-cost 
producer of quality 
food brands.” 

The new strategy 
will see it exit its Chet 
Chemicals business. 
It has already closed 
its  Franschoek-based 
Chamonix Spring 
Water.

A more focused group

De Villiers says Lib-
star is simplifying its 
portfolio composition 
and operating model 
to a core offering of 
value-added food cat-
egories. 

“Our ambition is to 
grow the two super-cat-
egories of perishable 
products and ambient 
products sustainably 
and profitably by con-
tinuing to participate 
in and enter new attrac-
tive sub-categories.”

De Villiers  adds: 
“As an example, our 
market-leading dairy 
brand, Lancewood, 
will shortly launch a 
range of value-added 
natural cheese slices 
to further expand its 
existing hard-cheese, 
soft-cheese and 
yoghurt offerings.”

It will also increase 
its participation in 
what it calls “attractive 
and under-represented 

channels” within its 
portfolio, namely 
exports and food ser-
vice. 

Libstar is best known 
for being the maker of 
inhouse food brands 
for major retailers such 
as Crystal Valley for 
Shoprite Checkers.

The group also has 
its own brands like 
Lancewood, Cape 
Herb & Spice, and 
Goldcrest; and dis-
tributes Tabasco 
Sauce and Robertson’s 
Spices.

In addition, it also 
exports to 50 countries 

and supplies interna-
tional retail chains like 
Aldi, Trader Joe’s and 
Tesco’s.

A lucky break

The new strategy can 
also be seen in its Cape 
Herb & Spice brand 
now being sold in 500 
Tesco stores across the 
UK.

The demand has 
been so good, the 

herb and spice brand 
has experienced an 
impressive 50% growth 
in export markets this 
year alone with the 
UK overtaking South 
Africa as the brand’s 
biggest market.

The launch of the 
Cape Herb & Spice 
brand in the UK came 
by chance, when the 
wife of a UK distribu-
tor sampled it while on 
holiday in South Africa 
five years ago.

This eventually led 
to it being sold through 
the online retailer 
Ocado, as well as the 
shelves of Asda, Mor-
risons, Sainsbury’s, 
and now Tesco UK 
with a Tesco Ireland 
launch coming in a few 
months.

Difficult to get onto 
UK shelves

Cape Herb & Spice 
sales and marketing 
executive Shelley Bar-
nard points out that 
getting onto a UK 
retailer is a big achieve-
ment.

“The UK’s super-
market shelves are 
famously difficult to 
get onto and we are 
very excited to have 
secured this opportu-
nity to introduce five 
of our most popular 
products to Tesco cus-
tomers.”

Libstar to exit its non-

food business and push 

into exports and food 

service

CEO Charl de Villiers.

"...our market-leading dairy brand, 
Lancewood, will shortly launch a 

range of value-added natural cheese 
slices to further expand its existing 

hard-cheese, soft-cheese and yoghurt 
offerings."

"Our ambition is to grow the two 
super-categories of perishable 

products and ambient products 
sustainably and profitably by 

continuing to participate in and enter 
new attractive sub-categories."

Integrated Air Solutions recently exhibited at the Electra Mining show.

https://www.maxiflex.co.za
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www.rainbowtanks.co.za

sales@rainbowres.com | +27 (0)11 965 6016

Premium quality Aluzinc steel sectional tanks for  
bulk water storage throughout Africa

• High corrosion resistance
• Cost effective
• On-site assembly
• Tough and durable

• Low maintenance
• 5kL to 4000kL
• Steel-domed roofs  

or open-top tanks

• Human consumption/ 
food grade certified

• Tanks < 350kL require no 
concrete foundation

Westfalia Fruit appoints Chris 

Bush as group CEO

Westfalia Fruit Group CEO Chris Bush.

AGRICULTURE is 
much more than an 
economic pillar for 
countries around the 
world. It is the life-
blood of communities, 
shaping futures and 
sustaining livelihoods 
across nations. It inter-
twines with the social 
and economic fabric of 
societies, offering both 
sustenance and secu-
rity for millions.

When agriculture 
flourishes, so do the 
people it supports: 
families are nourished, 
children grow health-
ier, and communities 
thrive. Conversely, 
when the sector strug-
gles, the impact extends 
far beyond the fields.

Insights reveal a 
troubling reality, with 
South Africa wast-
ing 10-million tons of 
food annually, equiv-
alent to one-third of 
its total production. 
This significant waste 
exacerbates food inse-
curity and underscores 
the urgent need to 
enhance food availa-
bility, sustainability, 
and efficiency in the 
agricultural sector, all 
while being environ-
mentally conscious.

For over 40 years, 
Toyota Material Han-
dling has been at the 
forefront of agricul-
tural innovation, com-
mitted to transforming 
the sector by offering 
cutting-edge equip-
ment solutions from 
prominent global man-
ufacturers.

Claude Pheiffer, 
Cape Town new sales 
manager for Toyota 
Material Handling, 
a division of CFAO 
Equipment SA, 

emphasises the impor-
tance of leveraging 
advanced technologies 
to drive sustainability 
and operational effi-
ciency in agriculture.

“Technologies such 
as Toyota Material 
Handling’s fork vibra-
tion dampeners and 
hydraulic accumu-
lators are crucial in 
reducing product dam-
age and maintenance 

costs. These innova-
tions not only help 
farmers enhance their 
operational efficiency, 
but also contribute to 
more sustainable agri-
cultural practices by 
minimising food waste 
and reducing envi-
ronmental impact,” 
Pheiffer explains.

Developed by Toyota 
Industries Corporation 
(TICO), the fork vibra-
tion dampeners func-
tion as shock absorbers 
for forklifts, reducing 
the impact of bumps 
and vibrations. This is 
critical for protecting 
sensitive agricultural 
products such as fruit 
and vegetables. 

By mitigating the risk 
of bruising and damage 
during transport, the 
fork vibration dampener 
helps preserve produce 
quality and reduces 
financial losses associ-
ated with downgraded 
or wasted goods.

The hydraulic accu-
mulator, on the other 
hand, optimises the 
hydraulic system’s 
efficiency by storing 
and releasing hydrau-
lic energy as needed, 
smoothing out hydrau-
lic flow during oper-
ation. This reduces 
strain on the forklift’s 
hydraulic system, min-

imises wear and tear 
and lowers energy con-
sumption.

“This efficient man-
agement of hydrau-
lic power not only 
enhances forklift per-
formance, but also 
leads to a more relia-
ble, durable machine. 
Reduced strain on 
the hydraulic sys-
tem results in lower 
energy consumption, 
decreased mainte-
nance needs and 
an extended equip-
ment lifespan,” adds 
Pheiffer.

Given the significant 
environmental impact 
of food waste, Toyota 
Material Handling’s 
technologies are piv-
otal in supporting 
sustainability efforts 
within the agricul-
tural sector. These 
innovations conserve 
resources and reduce 
the environmental 
footprint of farming 
operations. Efficient 
material handling fos-
ters a more sustaina-
ble food supply chain, 
aligning with broader 
sustainability goals.

Moreover, Toyota 
Material Handling’s 
advanced technologies 
boost financial and 
operational efficiency 
for farmers, particu-
larly in fruit farming. 
By minimising product 
damage, these solutions 
help farmers avoid costs 
and increase revenue 
through higher-quality 
produce.

“Toyota Material 
Handling is at the fore-
front of supporting 
South African agricul-
ture with cutting-edge 
technologies. By uti-
lising advanced tech-
nologies such as these, 
farmers can operate 
more effectively and 
economically, allow-
ing them to focus on 
improving productiv-
ity and profitability 
while supporting their 
environmental com-
mitments,” concludes 
Pheiffer. 

Toyota Material 
Handling drives 

technology in 
agriculture industry

THE board of Hans 
Merensky Holdings 
(HMH) and Westfalia 
Fruit Group (West-
falia) has appointed 
Chris Bush to the post 
of Group CEO, effec-
tive 28 October, 2024.
 Bush will take over 
from acting group 
CEO Rian du Toit who 
returns to his role as 
Group CFO.

Chris Bush, a grad-

uate of Manchester 
Business School and 
INSEAD, is a highly 
experienced inter-
national CEO with 
almost 40 years of 
experience, working 
across grocery retail. 

He has led vastly 
complex multinational 
organisations, driving 
both growth and turn-
around across various 
geographies. 

He has a strong track 
record in leading peo-
ple and operations, at 
scale. 

Most recently he 
was Divisional CEO 
of DFI Retail Group, 
South East Asia (for-
merly Dairy Farm 
Group), directing DFI 
Retail’s 1 500 stores 
across seven countries. 

Prior to joining DFI 
Retail Group, Chris 
worked at Tesco Plc 
for 32 years, leading 
large scale businesses 
in Asia, culminating in 
his position as the UK 
MD. Throughout his 
career, Chris has lived 
and worked in Europe, 
the US and Asia. 

Announcing the 
appointment, HMH 
and Westfalia Fruit 
Group Chairman Dr. 
Khotso Mokhele said: 
“After an extensive 
global search process, 
the Board is delighted 
to welcome Mr. Bush 
as our new Group 
Chief Executive. Chris 
is a seasoned CEO 
with exceptional stra-
tegic capabilities, 

proven operational 
effectiveness, and 
strong experience in 
retail, as well as work-
ing across a breadth of 
different countries and 
cultures.”

Chris Bush said: “I 
am both honoured and 
delighted to be joining 
an organisation that 
is so clearly dedicated 
to innovation, product 
quality and sustaina-
bility. I am inspired by 
the company’s stated 
mission to lead the way 
in addressing climate 
change by following 
in the footsteps of the 
company’s founder, 
Dr. Hans Merensky, to 
do good and contribute 
to a better planet for 
future generations.”

Mr. Bush concluded: 
“I am excited to meet 
our talented team, our 
customers, commu-
nities and stakehold-
ers around the world 
to listen and learn 
how together we can 
maximise our growth 
potential and build 
sustainable, long term 
success.”

"Technologies such as Toyota Material 
Handling’s fork vibration dampeners 

and hydraulic accumulators are crucial 
in reducing product damage and 

maintenance costs."

https://www.rainbowtanks.co.za
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IN practically every 
industry, in almost 
every production envi-
ronment, where clean-
ing, rinsing, cooling, 
drying, lubricating or 
sanitising is required, 
an industrial nozzle 
can be found. Lechler 
Germany, represented 
in South Africa by 
Industrial Nozzles & 
Systems, is the oldest 
nozzle manufacturer in 
the world, and has been 
designing and manu-
facturing nozzles for 
this purpose for over 
140 years.

With a diverse 
standard range of over 
40 000 nozzles, a cus-
tomer’s exact require-
ment for precision-en-
gineered nozzles can 
be met. Owner of 
Industrial Nozzles & 
Systems, Steve Smith, 
talks about the latest 
technology: “Design-
ing nozzles in today’s 
world is quite different, 
as computational fluid 
dynamics (CFD) have 
radically changed the 
way engineers are able 
to design more effi-
cient nozzle technol-
ogy. CFD data analysis 
gives us unique insights 
into what it takes to 
create highly efficient 
and complex spray sys-
tems, ensuring the best 
options for a custom-
er’s business and their 
applications.”

Innovative industrial 
nozzles for every indus-

try need

Some of the latest inno-
vations from Lechler 
include MeshClean, 
a high impact tank 
cleaner suitable for 
medium to large tanks, 
which offers a high 
degree of effectiveness 
due to the powerful 
solid stream nozzles. 
Driven by the flow rate, 
the controlled rotation 
creates a mesh pattern 
which can also be used 
at high pressure.

A further new prod-
uct is the PopUp Clean 
nozzle (Series 5P5) 
which was developed 
for cleaning the lower 
side of agitators. It is 
installed flush in the 

bottom of a tank and 
is ideal for confined 
spaces. The PopUp 
Clean is particularly 
interesting for applica-
tions in the food and 
beverage industry, as 
well as in the chemi-
cal and pharmaceuti-
cal industries due to 
the ATEX approval, 
thereby making it suita-
ble for use in explosive 
areas.

HygienicFit adapter 
not just hygienic but 

secure too

Lechler’s HygienicFit 
adapter has been clev-
erly designed to fit onto 
the supply pipe of the 
tank cleaning nozzle. 
It creates a completely 
hygienic thread area 
which eliminates the 
ingress of product, 
thereby reducing the 
potential of bacteria 
in the thread connec-
tion. Moreover, it has 
a long-lasting secure fit 
unlike the slip-on type 
connections that are 
common in the food 
and beverage industry.

Covering all areas of 
the production envi-

ronment

Smith explains how 
their company cov-
ers the three different 
areas of the typical pro-
duction environment, 
and this is particularly 
pertinent to the food 
and beverage industry. 
There is the raw mate-
rials phase, followed by 
the processing phase 
and the third element 
being packaging. In all 
these areas, nozzles are 
required extensively for 
numerous purposes, 
whether it be for raw 
material preparation, 
cleaning of storage 
tanks, sanitising filling 
machinery/bottles/cans 
in the production area, 
chilling/cooling and 
rinsing filled products, 
to the drying thereof. 

Industrial Nozzles & 
Systems has a long rela-
tionship with Lechler 
having represented 
them in South Africa 
for over 20 years; the 
first six years region-

ally, thereafter nation-
ally. Where Lechler has 
global preferred nozzle 
supplier agreements 
with large original 
equipment manufac-
turers (OEM’s), Indus-
trial Nozzles & Systems 
supports the Southern 
African branches and 
offices of these OEM’s.

Industrial nozzles from 

Lechler serve every 

industry

MeshClean Series 5T2 / 
5T3 for tank cleaning.

An exemplary 
representation of the 

MeshClean spray 
pattern.

PopUp Clean Nozzle 
Series 5P5 showing the 

application field

PepsiCo employees step 

up to fight hunger with 

FoodForward South Africa 

partnership

"It is believed 
that over 25% of 
South African 

households face 
concerns in 

accessing food."

THE PepsiCo Founda-
tion, the philanthropic 
arm of global food and 
beverage leader Pep-
siCo, has donated four 
million meals, valued at 
approximately R1 855 
508 (US$105 000), to 
FoodForward South 
Africa for vulnerable 
communities across the 
country. This contribu-
tion is the result of Pep-
siCo’s annual six-week 
global employee step 
challenge called Move 
for Good, powered by 
the PepsiCo Founda-
tion. 

The challenge mobil-
ises PepsiCo’s over 300 
000 associates to take 
steps throughout the 
campaign to activate 
a donation aimed at 
addressing hunger and 
food insecurity across 
the globe. For 2024, 
PepsiCo employees 
surpassed the collective 
global target of eight 
billion steps by achiev-
ing nine billion steps, 
with South Africa as 
the beneficiary country 
for the donation this 
year.

Food insecurity in 
South Africa is a real 

challenge, with an 
estimated 15% of the 
population, or approxi-
mately nine million 
people, experienc-
ing hunger in 2023. It 
is believed that over 
25% of South Afri-
can households face 
concerns in accessing 
food. This was outlined 
in the recent General 
Household Survey by 
Stats SA.

Each year the Move 
for Good campaign 
encourages PepsiCo 
employees to engage 
in physical activity, 
knowing that all their 
efforts will support 
their personal wellbe-
ing and contribute to 
a worthy charitable 
cause. People could 
choose any activity 
they enjoy, from walk-
ing and cycling to yoga 

and swimming, with all 
movement converted 
into “steps”.

“We are thrilled to 
be donating four mil-
lion meals to Food-
Forward South Africa 
on behalf of this year’s 
global PepsiCo Move 
for Good campaign. 
We believe that Food-
Forward South Africa’s 
dedication to address-
ing food insecurity 
aligns perfectly with 
our PepsiCo Founda-
tion mission to create 
positive change in the 
communities where we 
operate,” says Deven-
dri Adari, PepsiCo 
Foundation’s South 
Africa Lead.

“In South Africa, 
food insecurity has 
reached alarming lev-
els, particularly among 
children,” says Andy 

Du Plessis, the manag-
ing director of Food-
Forward South Africa. 
“The support from the 
PepsiCo Foundation, 
through the global 
Move for Good cam-
paign, will make a tan-
gible difference in the 
lives of countless indi-
viduals and families 
struggling with hun-
ger,” he adds.

“Every step taken 
during the Move for 
Good challenge trans-
lated into a tangible 
contribution towards 
fighting hunger. It’s a 
powerful example of 
how collective action 
can create a meaning-
ful impact. The part-
nership between the 
PepsiCo Foundation 
and FoodForward 
South Africa reflects 
a shared commitment 
to addressing food 
insecurity sustainably. 
This is driven by the 
FoodForward South 
Africa model, which 
focuses on redistribut-
ing edible surplus food, 
thereby minimising 
food waste while maxi-
mising the impact on 
communities in need,” 
says Riaan Heyl, CEO 
of PepsiCo South 
Africa.

“Together, we can 
take meaningful steps 
to combat hunger and 
create a brighter future 
for all,” concludes Du 
Plessis.

https://www.industrialnozzles.co.za
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D E M I N E R A L I -
SATION plants are 
installed to remove dis-
solved solids (total dis-
solved solids or TDS) 
and mineral ions from 
feedwater and process 
streams. 

The typical use of 
ion exchange is to offer 
near-total removal of 
ionic mineral contami-
nants. When a vegetable 
oil extraction plant in 
Gauteng decided to 
investigate using bore-
hole water to supply its 
boilers to cut down on 
municipal water costs, a 
demineralisation plant 
was the best option to 
reduce the high TDS to 
avoid extra boiler blow-
downs being required. 

Allmech, a leading 
South African manufac-
turer of boilers and sup-
plier of water treatment 
components, was called 
in to install the deminer-
alisation plant. 

The customer then 
decided to use the water 
to supply the entire fac-
tory instead of just the 
boiler. Allmech was able 
to change some param-
eters on the deminerali-
sation plant to get closer 
to this requirement.

JP Thyse, technical 
manager at Allmech, 
explains that the quality 

of the boiler make-up 
water determines the 
boiler operating effi-
ciency. 

“With this customer 
request, we designed a 
demineralisation plant 
using our new in-house 
PLC design, which 
allows customisable 
programming of vari-
ous inputs. It also offers 
alarm functionality to 
flag when water qual-
ity isn’t up to standard, 
which ensures the water 
is not needlessly dumped 
through backwashing 
and alerts the user to 
potential issues,” he says.

The second key con-
sideration for Allmech 
was which control valve 
would be best suited for 
this application. 

“The Runxin con-
trol valves are demand-
initiated controllers 
that allow an efficient 
regeneration cycle to be 
completed within the 
cation and anion ves-
sels,” says Thyse. “Once 
the treated water qual-
ity reaches the set point, 
the system will do a few 
checks and should the 
water remain outside 
specification, the plant 
will go into a regenera-
tion cycle.”

Thyse says the cation 
vessel will regenerate 

first with the following 
sequence: backwash; 
acid draw and slow 
rinse; fast rinse; and 
return to service. 

“Once the cation 
unit has completed the 
regeneration cycle, the 
anion vessel will start 
its regeneration follow-
ing the same sequence,” 
he says. 

Once the anion unit 
has completed the 
regeneration cycle, the 
plant returns to service 
mode and is ready to 
provide treated water. 
Should the water quality 
not be within specifica-
tion after the regenera-
tion process, the unit will 
rinse and reassess the 
output quality.

 If the water is still 
not within the required 
specification, a second 
regeneration will be ini-
tiated.

“I designed the 
plant making use of 
48x72 FRP vessels with 
Runxin F77A3 Soft-
ener automatic control 
valves,” says Thyse. 

“During the initial 
installation and com-
missioning, issues arose 
as the initial mineral 
water analysis changed. 
Investigations were car-
ried out, tests were con-
ducted and adjustments 
were made to the initial 
plant design, reducing 
the TDS and increas-
ing the pH. We changed 
both the hydrochloric 
acid for the cation resin 
and the sodium hydrox-
ide for the anion resin 
solution.”

Thyse says Allmech 
initially tried differ-
ent chemical ratios to 
regenerate the resins to 
help reduce backwash 
time to bring down 
the pH quicker for the 
treated water. 

“But this didn’t work 
because it only reduced 
the amount of treated 
water that the plant 
could supply,” he says. 

“The borehole water 
quality had changed 
drastically over the last 
year and halved the 
capacity of what the plant 
could produce from the 
original design specs.”

Allmech demineralisation 

plant assists food factory  

in improving water quality
CONTROL systems, 
together with AES’s 
Remote Monitoring Sys-
tem (RMS) play a vital 
role in ensuring the safe 
and smooth operation of 
boilers. This is accord-
ing to Dennis Williams, 
Commercial Director of 
Associated Energy Ser-
vices (AES), a leading 
operations and mainte-
nance service provider 
to the steam and boiler 
sector. 

Although these sys-
tems operate indepen-
dently, they combine to 
provide important tech-
nical and operational 
insights. Control systems 
ensure stable operation 
within dynamic systems 
and direct activities. 
AES’s RMS is a user 
interface that records, 
transmits and stores data 
from boilers for user 
analysis. 

“It is easy to forget 
that the generation and 
use of steam from a boil-
er – a pressure vessel - is 
a potentially dangerous 
activity and that suit-
able care, skill and cau-
tion should be exercised. 
AES has over 25 years’ 
operations and main-
tenance experience, as 
well as ISO certifications 
covering occupational 
health and safety (OHS) 
and the environment. 
However, this should be 
a space where we are 
consistently mindful of 
new challenges to ensure 
complacency does not 
set in,” Williams advises.

The same goes for 
downtime: “Every input 
can have an impact on 
operations, so data is key 
- from the change in flue 
gas temperature to the 
variations in fan current 
draw. After an incident, 
the aim is to understand 
the root cause and pre-
vent it from recurring,” 
he points out.

Steam pressure 
management 

AES utilises its RMS 
on nearly all client sites. 
Each user has a unique 
steam demand profile, 
which is determined by 
the client’s particular op-
erations. 

Williams points out 
that RMS enables cli-
ents to get a full view 
of operations: “Unlike 
electricity, which is sup-
plied instantaneously 
- allowing for very ef-
fective load following 

- there is an inherent 
delay in steam flow. 
A mismatch in steam 
demand versus supply 
manifests in a change in 
the steam system pres-
sure. If less steam is 
generated and supplied 
than is demanded by the 
production process, then 
the steam pressure will 
drop.  

“A better control 
system with advanced 
control philosophy will 
allow the boiler system 
to react quicker and with 
better combustion - and 
therefore supply the 
steam timeously, main-
taining steam pressure 
while also achieving ef-
ficient use of fuel,” he 
explains. 

If multiple boilers 
work together to meet 
the site steam demand, a 
strategy is needed to co-
ordinate these, forming 
a balanced system. 

Although control sys-

tems are required for 
every boiler - and man-
ual intervention can be 
impractical, unsafe and 
illegal - the complex-
ity and sophistication of 
control systems varies. 

When steam demand 
fluctuates massively 
- and if fuel is highly 
variable and there are 
frequent equipment 
changes - a sophisticated 
control system allows the 
boiler to better manage 
that. Examples are food 
production facilities with 
multiple operating lines, 
beverage production fa-
cilities and batch manu-
facturing. 

“Control is about 
minimising the variation 
between ideal operating 
parameters (percent-
age excess air, fuel de-
livery rate, feedwater 
temperature and flow) 
and the actual operat-
ing parameters achieved 
under operational loads.  
This “delta” variance is 
essentially a measure of 
how far away from ideal 
operating conditions the 
boiler is. Inefficiencies 
need to be minimised 
to maximise stability 
of steam pressure and 
optimise combustion to 
minimise emissions,” 
Williams explains.  
“We strongly recom-
mend that all manufac-
turers maximise the use 
of control systems and 
remote monitoring sys-
tem technology, as fuel 
costs, emissions controls 
and other pressures all 
benefit from better con-
trol, even on stable steam 
loads,” he concludes.

AES technology combined with 

control systems aids boiler 

efficiency and safety

AES centralised operations using remote monitoring systems (RMS)

AES site-based instrumentation

https://www.allmech.co.za
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The vital role of earth 

leakage protection in 

industrial safety - Newelec

By Larry Claasen

BALANCELL, a pio-
neer in energy storage 
technology, officially 
opened its advanced 
Gigafactory in Ndabeni, 
Cape Town. 
This significant invest-
ment was celebrated 
with a ribbon-cutting 
ceremony led by Dep-
uty Minister of Trade, 
Industry, and Compe-
tition, Andrew Whit-
field, who praised the 
R150-million invest-
ment as a step forward 
for both South African 
industry and global 
competitiveness.

Balancell, which 
designs and manu-
factures lithium fer-
ro-phosphate smart bat-
teries, aims to elevate 
its technology to meet 
global demand, particu-
larly as industries push 
for more sustainable 
energy solutions. 

The Gigafactory, 
designed to produce 
up to 1.7GWh per year, 
features four produc-
tion lines and is geared 
for further expansion, 
potentially scaling up to 
3GWh annually.

At the event, Whit-
field highlighted the 
strategic importance of 
the new facility, which 
aligns with government 
goals to bolster local 
manufacturing and job 
creation. 

“Balancell’s invest-
ment is not only a boost 
for local industry, but it 
demonstrates the inno-
vative and entrepre-
neurial spirit of South 
African businesses. 
This factory will drive 
growth and create new 
jobs, helping build a 
more resilient econ-
omy,” Whitfield said.

Leading innovation 
with local roots

Balancell’s batteries 
components  are locally 
produced, except for the 
fuel cells, says Dr. Ian 
de Vries, who founded 
the group in 2013.

Since then, Balan-
cell has grown from 

a team of three to an 
operation employing 75 
direct staff, nearly 70% 
of whom are from pre-
viously disadvantaged 
backgrounds. The com-
pany has also generated 
around 1 500 indirect 
jobs through its supply 
chain. 

De Vries, a longtime 
advocate for afforda-
ble, sustainable energy, 
views the Gigafactory as 
a launchpad for further 
expansion. 

“We’re just getting 
started,” he said, add-
ing that the new facility 
will support Balancell’s 
entrance into the Euro-
pean market, with plans 
to open a final assembly 
plant in Portugal within 
the year.

Balancell’s batter-
ies are known for their 
durability and safety, 

and engineered to 
withstand harsh envi-
ronments, with appli-
cations ranging from 
electric forklifts to 
refrigerated trucks and 
mining equipment. 

A unique feature of 
Balancell batteries is 
their modular design, 
which allows for individ-
ual components to be 
replaced rather than the 
entire unit, extending 
the product’s lifespan 
and reducing waste.

European standards

One of the company’s 
latest initiatives is to 
meet the European 
Digital Battery Passport 
standards, ensuring full 
traceability and recy-
clability across the sup-
ply chain. Balancell’s 
batteries also connect 

to the cloud for remote 
diagnostics, providing 
continuous monitor-
ing of battery health 
and performance. This 
capability has been cru-
cial for industrial clients, 
enabling early detection 
of issues and reducing 
costly downtime.

Expanding global reach 
with homegrown talent

Recognised by the 
Financial Times as 
Africa’s fastest-growing 
manufacturing busi-
ness in 2024, Balancell 
is positioning itself for 
global competitiveness. 

Andrew McPherson, 
an investor and advisor 
to the company, cited 
Balancell’s commitment 
to quality and safety 
as key drivers for his 
investment. 

“This team has 
incredible talent, high 
standards, and a clear 
vision for where they’re 
headed.”

With uninterrupted 
views of Cape Town’s 
iconic Table Mountain, 
the Ndabeni facility 
stands as a symbol of 
South Africa’s poten-
tial in the green energy 
market. Through con-
tinued innovation, local 
job creation, and global 
expansion, Balancell is 
set to play a major role 
in shaping the future of 
sustainable energy solu-
tions.

Balancell unveils R150-million 

Gigafactory to fuel South Africa’s 

battery market
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THE safety of in-
dustrial operations is 
paramount, requiring 
effective measures 
to prevent electrical 
faults and hazards. 

Earth leakage pro-
tection systems are es-
sential in detecting and 
mitigating electrical 
leakages, and main-
taining a safe environ-
ment. 

NewElec’s GA-Plus 
Relay and CT offer ad-
vanced features that 
enhance reliability and 
protection for critical 
equipment, such as fan 
motors and pumps. 

While traditional 
safety methods are cru-
cial, they can be signif-
icantly improved with 
the automated and pro-
active approach of earth 
leakage protection sys-
tems. 

Real-world case stud-
ies demonstrate the 
effectiveness of these 
systems in improving 

safety and operational 
efficiency, particularly 
in challenging applica-
tions like slurry pump 
protection. Integrating 
overload protection with 
earth leakage protec-
tion provides a compre-
hensive safety solution, 
ensuring equipment 
does not exceed safe op-
erational limits. 

Practical safety tips 
and adherence to indus-
try standards further 
enhance the safety and 
compliance in your op-
erations.

About NewElec

NewElec is a privately 
owned company that 
designs and manufac-
tures a wide range of su-
perior electronic motor 
protection relays with 
passion and dedication 
for both local and Inter-
national markets.

For more information 
about NewElec’s Earth 
Leakage Protection 
solutions and their appli-
cations in the industry, 
visit: www.newelec.co.za

Where industry speaks to industry 

Ensure Cape Business News is part of your 2024 Marketing Mix
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Condra cranes and hoists are without equal in their 
quality, performance, reliability and overall lifetime 
cost. Operating data and the experience gathered 
from installations around the globe are today 
incorporated in all Condra products, the endurance 
of which has been proven in highly corrosive and 
abrasive environments, and under wide extremes
of temperature, humidity and altitude. Technical 
support, service and spare parts delivery are 
guaranteed worldwide.

THESE MACHINES 

HAVE BEEN

ENGINEERED TO 

ENDURE

portal cranes  |  bridge cranes  |  cantilever cranes  |  hoists  |  end-carriages
single & double-girder overhead travelling cranes  |  crane components  

11 Indianapolis Boulevard, Raceway Industrial Park, Gosforth Park Ext 4, 
Germiston, Gauteng. P O Box 752639, Gardenview, 2047, South Africa
Tel:  +27 11 776-6000  |  Fax:  +27 86 669 2372 
e-mail: sales@condra.co.za  |  www.condra.co.za

WO R L DW I D E

Cranes & Hoists

®

CONDRA managing 
director Marc Kleiner 
says pre-assembled com-
ponents sold to other 
manufacturers now 
account for 12% to 15% 
of annual revenue. Some 
70% of these are sold 
into South Africa, the 
rest to export markets.

“We’ve sold end-car-
riages and other com-
ponents into England 
and Spain where the big 
European crane brands 
dominate,” Kleiner said, 
explaining that custom-
ers use Condra com-
ponents to lower input 
costs and simplify manu-

facturing processes.
“It saves them the 

time and trouble of 
transacting and liaising 
with many different sup-
pliers, enabling a better 
focus. We see pre-as-
sembled components as 
a major growth opportu-
nity despite the high cost 

of electricity and raw 
materials here in South 
Africa,” he said.

Kleiner pointed to 
Condra’s factory in 
Bulgaria, which he said 
is actively pursuing 
additional opportuni-
ties across Europe as it 
drives component sales 
into that continent.

He said that there are 
also opportunities in the 
Americas. Last month, 
Condra took an order 
for a hoist unit from 
Santiago-based Man-
tex, a machinery com-
pany in Santiago, Chile. 
Sales through Canadian 
agents remain steady.

All Condra compo-
nents are available on 
short lead times direct 
from the company’s 
main factory in Ger-
miston, a 22 000 m2  site 
with an under-roof area 
of 8 000 m2. Some 200 
different constituent 
parts are stocked there, 
ready for assembly into 
completed components 
ahead of rigorous testing 
and despatch.

Local manufacture 
accounts for about 90% 
of these components, 
with Condra itself 
accounting for some 
30 percent of the vol-
ume. Ropes and electric 
motors come from Ger-
many, and hook forgings 
from Spain and Italy.

“We focus on adapt-
ability and robust 
design,” said Kleiner. 
“Long production runs 
keep our prices competi-
tive. Lead times are usu-
ally shorter than those 
of rival firms because of 
large inventories.”

The majority of 
Condra’s component 
sales comprise hoists, 
end-carriages and cable 
loop (festoon) systems. 
There are also crabs, 
bottom blocks and 
enclosed conductors. 
Drives come with single, 
dual or variable speeds. 
Bogies are available 
with wheel diameters 
from 125 mm to 630 
mm. Hoists capacities 
go all the way up to 500 
tons.

Component assem-
blies can be tailored to 
customer specification. 
All of them carry a 
12-month guarantee.

Condra has a pedi-
gree going back to 1966, 
when the company was 
founded as a consul-
tancy and drawing office 
with general engineering 
capabilities. Crane man-
ufacture began five years 
later in 1971.

Today, the company 
is an acknowledged 
leader throughout 
sub-Saharan Africa in 
robust and enduring 
overhead and high-lift 
cranes, portal cranes 
and jib cranes.

There are factories 
in Johannesburg and 
Cape Town, with a 
third facility in Dry-
anovo, Bulgaria.

Component sales are up at 

crane company Condra

https://www.condra.co.za
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TRANSFORM OUTAGES
INTO OPPORTUNITIES
WITH SMART POWER
CONTROL!

www.cbi-lowvoltage.co.za
astute@cbi-electric.com

Introducing the CBI Astute Smart
Power Indicator (ASPI) – redefining
smart power management and
automation for a more efficient
future!

Identify the source of power supply,
whether municipal or alternative 

Use existing Astute Devices, such as
Astute Smart Controllers (ASC),
Isolators (ASI), and Plugs (ASP), to
switch off non-essential loads,
protecting batteries and preventing
overloads

Real-time notifications whenever
the grid or alternative power goes
off

AS of September 2024, 
privately owned rooftop 
solar capacity in South 
Africa has exceeded 6 
GW. With such a sub-
stantial investment, it 
is more important than 
ever to ensure its protec-
tion and longevity. 

During a power out-
age, users often need to 
manually switch off high-
consumption appliances 
like geysers, pool pumps, 
and heaters to conserve 
battery power and pro-
tect solar installations 
from overloading. 

This process can be 
time-consuming and 
requires constant moni-
toring, especially during 
critical incidents such as 
cable faults. When users 
are not home, it becomes 
impossible to manage 
these appliances, leading 
to unnecessary battery 
drain.  

This not only reduces 
the available power for 
essential devices but also 
shortens the overall life 
expectancy of the batter-
ies. Over time, this can 
result in increased costs 
and reduced efficiency 
of solar and backup sys-
tems. In response to this 
rapid growth in rooftop 
solar installations and 
the need for smart man-
agement of solar systems, 
CBi-electric: low volt-
age has expanded on its 
already very popular and 
reliable Astute Range by 
launching the new CBi-
electric Astute Smart 
Power Indicator (ASPI) 
- a cutting-edge device 
designed to enhance load 
management and home 
automation. With Wi-Fi 
and Bluetooth enabled 
connectivity, the ASPI 
offers real-time home 
automation of electrical 
systems.

Notifications when 
needed

By using the CBI Home 
App, users can view the 
status of their Eskom 
supply or alternative 
power sources and 
receive instant notifica-
tions when the power 
goes off.  

This functionality pro-
vides seamless integra-
tion with other Astute 
devices, allowing users 
to automate the control 
of non-essential or high-
consumption loads like 
geysers, pool pumps, and 
heaters during outages.

The ASPI’s advanced 
features not only offer 
convenience but also 
protect your power sys-
tems. Through user-
defined automations, 
the device prevents 
power inverters from 
overloading and ensures 
optimal battery usage by 
using the existing instal-
lation of Astute Devices, 
such Astute Smart Con-
trollers (ASC), Isolators 
(ASI) and Plugs (ASP), 
to switch off non-essen-
tial loads during power 
interruptions. 

Ideal for residential, 
commercial, agricultural

The system also mini-
mises the risks of high 
inrush currents when 
power is restored, by 
managing the switch-
on process with time 
delays. Ideal for resi-
dential, commercial, 

agricultural, and light 
industrial applications, 
the ASPI brings next-
level automation and 
IoT control to any envi-
ronment.

The ASPI is designed 
for those looking to take 
control of their energy 
usage and automate 
their home or business 

with ease. Whether 
managing power con-
sumption during a 
power outage or safe-
guarding power invert-
ers and batteries from 
overload, the ASPI pro-
vides a comprehensive 
solution. 

Its simple installation 
and integration with the 

CBI Home App make 
it a user-friendly option 
for anyone seeking effi-
cient power manage-
ment without the hassle 
of manual intervention.

Contact CBi-electric for 
more information or visit 
http://www.cbi-lowvoltage.
com/ 

Revolutionise power management with the 

astute smart power indicator - CBi

https://www.cbi-lowvoltage.co.za
https://www.cbi-lowvoltage.com/
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aterials

lectrification
quipment

andling

• Copperhead Rail Systems 
• Cable Reeling Equipment 

• Insulated Rail Systems 
• Festoon Systems 

• Battery charging system and more

MOTOR DRIVEN CABLE REELS
up to 200 m/min

up to 1.000 m travel path
–20 °C to +40 °C

SPRING DRIVEN
CABLE REELS
up to 60 m/min
up to 100m travel path
–20 °C to +40 °C

COPPERHEAD
RAIL SYSTEM

up to 2,360 amps
up to 250 m/min

–40 °C to +200 °C

FESTOON SYSTEMS
- S1 | S2 (C-Track System)

Light & Heavy Duty
- Diamond Track Rail System

- I-Beam Track Rail System
up to 120 m/min

–30 °C to +100 °C

U10 INSULATED

up to 100 amps
up to 400 m/min

–30 °C to +85 °C

CONDUCTOR SYSTEM

U20 | U30 | U15 | U25 | U35
INSULATED
CONDUCTOR
SYSTEM
up to 1250 amps
up to 600 m/min
–30 °C to +130 °C

ENCLOSED KSL
SYSTEM

up to 200 amps
up to 250 m/min

–30 °C to +60 °C

ENCLOSED KBH
SYSTEM

up to 200 amps
up to 250 m/min

–30 °C to +60 °C

BATTERY
CHARGING SYSTEMS

up to 600 amps
up to 1 m/s up or down speed

*Optionally available with
pilot contacts

–30 °C to +55 °C

“OUR Senseca HD 48 
and HD 49 passive or 
active transmitters that 
measure temperature, 
relative humidity and 
dew point temperature 
are one of our leading 
sellers in South Africa 
due to their cost effec-
tiveness, high-accuracy 
measurement and re-
liability”, said Senseca 
South Africa MD, Jan 
Grobler.

“Both series of trans-
mitters are designed for 
temperature and humidi-
ty control in conditioning 
and ventilation applica-
tions (HVAC/BEMS) 
across sectors such as 
blow drying plant, in-
dustrial and specialised 
processing plant, phar-
macy, museums, clean 
rooms, ventilation ducts, 
industrial and civil sec-
tors, greenhouses, au-
ditoria and high density 
farms and offer a factory 
calibrated transmitter, 
meaning that no other 
further adjustments are 
required,” said Grobler.
 

HD48 Transmitter

The HD48 Series trans-
mitter is an active trans-
mitter and accepts both 
direct and 24Vac alter-
nating power supplies. 
They have a standard 
(4-20 mA) or voltage 
(0 – 10V) outputs or a 

serial RS485 output. It 
has screw type terminal 
block electrical connec-
tions, a standard PBT 
and 10 µm stainless steel 
grid protection (P8) and 
a TV probe working 
temperature of between 
-20°C – + 80°C. It is 
Electronic Protection 
Class  IP66.

 Various accessories 
are available including 
the ability to attach the 
probe to a duct, which 
can be utilised with the 
HD9008.31 flange, a 
3/8th  inch universal bi-
conical connection or a 
PG16 metal cable gland. 
Its 4-digit optional dis-
play shows the measured 
parameters in a continual 
or sequential mode.

The HD 48 Series with 
RS485 output allows sev-
eral instruments to be 
connected to form a net-
work. The instruments 
are connected in a se-
quence though a shielded 
cable with twisted pair 
for signals and a third for 
wire for the ground.
 

HD 49 Transmitter

The HD49 Series trans-
mitter is a passive trans-
mitter and suitable to be 
inserted in a 4 – 20 mA 
current loop. The HD49 
has a 12 – 40 Vdc electri-
cal connection. It has a 
stainless steel 10 µm fil-

ter to protect the sensor 
against dust and particles 
and is also classified as 
Electronic Protection 
Class IP66.
 
Various HD 49 models 
include:

•	 horizontal probe for 
duct mounting (TO),

•	 vertical probe for wall 
mounting (TV),

•	 probe with 2 or 5 m 
cable (TC),

•	 fixed contact Pt100 
probe for solar panel 
(TFP)

 
For the TO and TC ver-
sions, two probe temper-
ature ranges are possible: 
Standard -20 - +80°C 
and Extended -40 - 
150°C. The temperature 
range of the thin film 1/3 
DIN Pt100 probe for so-
lar panels is -40 - +85°C. 

HD49 transmitters 
are also available with an 
LCD display and have an 
electronic working tem-
perature of -20 - +60°C.

Both series of trans-
mitters measure relative 
humidity with a well 
proven temperature 
compensated capaci-
tive sensor that assures 
precise and reliable 
measurements over the 
course of time. These are 
available in two probe 
temperature ranges com-
prising Standard – 20°C 
- + 80°C and Extended 
– 40°C - +150°C for the 
most critical applications. 

“Senseca is recog-
nised as a leader in the 
provision of high quality 
measurement instrumen-
tation. 

The HD 48 and 49 are 
extremely lightweight 
transmitters that offer 
the high accuracy and 
precision that industry 
requires. They deliver a 
cost effective and com-
petitive lifespan without 
any compromise on de-
sign and performance,” 
said Grobler.

Senseca - HD 48 and HD 49.

TURCK, which is 
known for its hardware 
expertise, has won the 
“Product of the Year 
2024” in the “Software 
& IT” award given by 
the technical journal 
Computer & Automa-
tion.

The recognition 
comes from readers of 
Computer & Automa-
tion, one of the indus-
try’s top technical pub-
lications, underscoring 
the impact of Turck’s 
Industrial Internet of 
Things (IIoT) and ser-
vice platform, Turck 
Automation Suite 
(TAS).

The award, voted 
by industry practi-
tioners rather than a 
jury, highlights a shift 
within Turck. 

Traditionally cele-
brated for hardware 
solutions, the compa-
ny’s foray into software 
with TAS has reso-
nated with profession-
als seeking efficient, 
networked automation. 
“This award isn’t just 
another accolade,” 

Turck’s said in a state-
ment.

“It’s a validation 
from those who use 
these tools daily, con-
firming we’re on the 
right path with digital 
transformation.”

The award was 
given for TAS device 
management within 
industrial Ethernet net-
works, equipping users 
with batch function-
alities that streamline 
repetitive tasks. 

Firmware updates, 

IP configurations, and 
Codesys program man-
agement—once a cum-
bersome process done 
on each device—can 
now be executed across 
multiple devices simul-
taneously. 

This time-saving 
approach extends 
to RFID tools and 
IO-Link functions, pro-
viding features like the 
IODD Configurator 
and the Radar Monitor 
for advanced monitor-
ing and configuration.

Since launching TAS 
just over a year ago, 
Turck has regularly 
enhanced the platform 
and is now gearing up 
to roll out the TAS 
Cloud module, further 
expanding its capabili-
ties. 

This ongoing evolu-
tion aligns with Turck’s 
commitment to the 
IIoT landscape, mark-
ing its transition from a 
hardware stalwart to a 
forward-thinking force 
in digital automation.

Turck’s IIoT and service platform 

TAS is Product of the Year in the 

Software & IT category

SOFTING IT Net-
works, a leader in 
Ethernet cable certi-
fication, speed per-
formance testing and 
infrastructure testing, 
has extended its tester 
portfolio to include 
CableMaster PoE, a 
dedicated power over 
Ethernet (PoE) cable 
tester.

CableMaster PoE 
extends the CableMas-
ter Series, which 
includes CableMaster 
FO fiber optic power 
meter, CableMaster 
210 basic wiremapper 
and CableMaster VFL 

fiber visual fault loca-
tor. As toolbox testers, 
the CableMaster Series 
is designed to provide 
the basic Ethernet 
cable testers all tech-
nicians should have on 
their truck or in their 
toolbox.

CableMaster PoE 
uniquely provides load 
testing for PoE power 
sources. 

The Ethernet cable 
tester includes wire-
maps, integrated length 
measurement, a tone 
generator and PoE 
identification. It also 
tests PoE up to Class 

8 or 90 watts (PoE++) 
and tests PoE load, 
briefly applying a load 
to the port of the PoE 
power source to deter-
mine if the source is 
powered. 

Another feature 
is the ability to sup-
ply power to the end 
device. With a 3.5-
inch color screen and 
graphical user inter-
face, CableMaster PoE 
delivers easy-to-under-
stand test results in real 
time, enabling efficient 
and thorough PoE test-
ing.

“It’s uncommon for a 

PoE tester in this price 
range to apply a load to 
a PoE power source,” 
says Deane Horn, 
director of marketing 
at Softing IT Networks. 

“If you are testing 
PoE for your office, 
customers or indus-
trial facility, you want 
to be thorough and 
confident. Thanks to 
its compact design and 
wide range of func-
tions, CableMaster 
PoE is the ideal tool for 
technicians and install-
ers to quickly and eas-
ily identify and resolve 
PoE problems.” 

Softing launches the 

CableMaster PoE Ethernet 

cable tester

Senseca HD 48 & HD 

49’s high-accuracy 

temperature and 

humidity transmitters 

for industrial use 

http://www.mheequipment.co.za
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THERE is still room 
for improvement when 
it comes to improving 
operations at the Port 
of Cape Town (PoCT), 
said Western Cape Min-
ister of Agriculture, Eco-
nomic Development and 
Tourism, Dr Ivan Meyer.

“While we recognise 
that the Port of Cape 
Town (PoCT) manage-
ment is implementing 
a terminal turn-around 
strategy, the worrying-
ly slow pace at which it 
is happening remains a 
deep concern and has 
direct cost implications 
for the agricultural sector 
in the Western Cape,” 
said van Meyer, follow-
ing his visit to Two-a-Day 
(TAD) in Grabouw.

TAD, previously 
known as Elgin Fruit 
Packers Co-operative 
Limited, is one of Afri-
ca’s leading fruit-grow-
ing, packing, and mar-
keting companies. It 
comprises more than 50 

farms and 3 300 hectares. 
Total production, includ-
ing processing, equates 
to over 200 000 tonnes 
per annum.

During the visit, Attie 
van Zyl, managing direc-
tor of TAD, highlighted 
that the estimated total 
cost of inefficiencies at 
the PoCT to the Western 
Cape apple and pear in-
dustry was R999-million 
annually.

“Our apple and pear 
growers are directly im-
pacted. The total esti-
mated cost of a dysfunc-
tional port per hectare 
for our farmers is R26 
000 per hectare.”

“While this figure is 
deeply worrying, it does 
not show the full extent of 
the loss to the agriculture 
sector because we are not 
calculating the opportu-
nities lost of growing into 
new markets. We are not 
seen as a reliable supplier 
to the international mar-
ket because we cannot 

guarantee delivery,” said 
Premier Alan Winde. 

Glen Steyn, the West-
ern Cape Department of 
Economic Development 
and Tourism’s project 
manager for logistics 
development, said the 
department has been 
working closely with the 
management team of 
Transnet Port Authority 
and Transnet Port Ter-
minals in the Western 
Region.

“We appreciate our 
constructive engage-
ment with Transnet Ports 
Authority. Our conver-
sations include the im-
pact of logistics on the 
national and provincial 
economies. A digital 
logistics planning plat-
form is being developed 
with Transnet and other 
agencies in the contain-
er logistics chain that 
should assist in reducing 
bottlenecks and their 
disruptive effect on cargo 
movement,” added Glen-
Steyn.

Meyer said:, “The 
Western Cape Govern-
ment’s Growth for Jobs 
strategy sets out our am-
bitious plan to grow the 
Western Cape economy 
by 5% annually by 2035. 
We aim to triple the value 
of the province’s exports 
of goods and services 
(inclusive tourism) by 
2035 to R450-billion. To 
achieve this, we need an 
efficient port. Productivi-
ty at the PoCT must sig-
nificantly improve in the 
lead-up to the upcoming 
fruit export season if we 
are to achieve this goal.”

Efficiencies at Port of 
Cape Town costs apple 

and pear farmers 
R26 000 per hectare

Dr Ivan Meyer inspects Tru-Cape apples and pears 
that are packed and ready to be distributed to local 

retailers.

Training centre celebrates 

milestone with plans for 

future growth

CAPITALISING on 
their 21-year milestone 
anniversary, the South 
African Maritime Train-
ing Academy has initi-
ated a process to work 
collaboratively with 
industry stakeholders to 
develop plans for future 
growth and expansion.

“We are excited to 
mark this milestone that 
celebrates the develop-
ment of high-quality 
maritime education 
and simulation training 
for South African and 
SADC region seafarers 
and offshore workers,” 
says Pieter Coetzer, 
Commercial Manager at 
SAMTRA.

The Simon’s Town-
based training centre 

has seen steady growth 
in student enrolment 
since 2018 and, apart 
from 2020 during the 
pandemic, has continued 
to increase student num-
bers year-on-year.

Coetzer believes 
that several factors are 
influencing this growth. 
“There is a growing 
demand for seafarers 
from South Africa and 
Africa sparked by the 
COVID pandemic as 
well as the ongoing situ-
ation in Eastern Europe 
and the Middle East,” he 
explains.

Coetzer adds that 
SAMTRA’s course 
offerings have also 
evolved to meet the 
needs of the industry, 

and they now provide 
long term STCW pro-
grammes for officer 
training as well as train-
ing of super yacht crew.

“Our aim has also 
been to answer the 
call from national gov-
ernment and meet 
the objectives of the 
Comprehensive Mari-
time Transport Policy 
(CMTP) by facilitating 
growth within the Mar-
itime Education, Train-
ing and Development 
sector,” he says. “Our 26 
public universities can 
only absorb around 25% 
of matriculants, leaving 
a gap for TVET and the 
private sector to play a 
major role in providing 
tertiary education.”

Training centre celebrates milestone with plans for 
future growth

WITH a history dat-
ing back to 1949, Sea-
scape Marine Services 
is celebrating a 75-year 
milestone, marking a 
journey of resilience and 
adaptation that saw the 
company develop from 
origins within Indus-
trial Machinery Sup-
plies (IMS), with MAN 
Diesel Engines as a key 
partner.

Now, as the local dis-
tributor for Yanmar 
and other international 
brands including Ham-
ilton Jet, Kohler Gen-
erators, Zipwake, Cox 
diesel outboards, Hal-
yard, Neander DTorque, 
Exalto, Flexofold and 
Eliche Radice, Seascape 
has built a reputation 
within the power and 
propulsion space. 

Seascape’s brands 
have propelled their 
success within both the 
leisure as well as com-
mercial boat market 
and, director, James De 
Jong attributes their own 
accomplishments to the 
achievements of the boat 
building sector. 

Drawing on their long 
track record in servicing 
the industry, Seascape 

holds significant stock to 
minimise engine down-
time for clients. 

He also emphasises 
the importance of their 
long association with 
Yanmar. 

“Seascape took on 
the Yanmar agency 
in 1983 to support the 
demand in the leisure 
boat market,” he says, 
adding that the company 
benefits from Yanmar’s 
continuous research and 
development. “We are 
extremely fortunate to 
work with them.” 

With over 110 years’ 
experience in engine 
technology Yanmar 

recently launched the 
electric E-Saildrive 
range, which provides 
a seamless transition to 
electric power through a 
straight forward installa-
tion platform. 

This product launch 
aligns with Yanmar’s 
2050 Green Challenge 
to eliminate greenhouse 
gas emissions in their 
business activities and 
achieve a net zero impact 
by circulating resources.

“We are seeing the 
fruits of this initiative 
through Yanmars elec-
tric propulsion program, 
hybrid systems, HVO as 
an alternative fuel and 

hydrogen fuel cell tech-
nology testing,” says De 
Jong who looks forward 
to introducing these to 
the local boating market 
to provide greener pro-
pulsion solutions.

For De Jong, who has 
been at the forefront of 
Seascape’s growth over 
the last two decades, 
it is this mix of brands, 
people and service that 
has underscored their 
success – and which is 
destined to see Sea-
scape continue to pro-
vide an important value 
proposition for many 
more milestones going 
forward. 

Major milestone for power and 

propulsion provider - Seascape
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https://www.seascapemarine.co.za
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THE life and reliability 
of hydraulic systems are 
greatly affected by the 
presence of particulate 
contamination in the 
lubricant. 

Only 10 grams of 
particulate matter are 
needed to elevate the 
contamination level of 
10 000l of perfectly clean 
hydraulic fluid to an ISO 
4406 value of 19/17/14—
the minimum acceptable 
standard in hydraulic and 
lube systems. It’s a stark 
reminder of how a tiny 
amount of contamina-
tion can have significant 
consequences. 

However, in the face 
of potential contamina-
tion, there is hope. The 
cleaner the fluid, the 
more reliable the system 
or process, and the longer 
the lifespan of its compo-
nents.

Contamination moni-
toring of hydraulic fluids 
is the simplest and most 
cost-effective monitor-
ing technique available 
and should rightfully 
take its place as a front-
line technique in any 
maintenance regime. 

By staying vigilant and 
proactive in monitoring 
contamination levels, 
maintenance teams can 
mitigate risks, enhance 
system reliability, and 

extend the lifespan of 
critical components, ulti-
mately reducing the like-
lihood of costly down-
time or breakdowns.

Including oil condi-
tion monitoring in your 
maintenance program is 
paramount. Hydrasales 
specialises in products 
tailored to both fixed and 
portable needs. On-line 
measurement means that 
you are seeing the true 
and real time behaviour 
of the system, whereas 
off-line sampling is 
exposed to a number 
of variables prior to the 
fluid passing through the 
Particle Counter.

Think of it like this: 
just as you’ve got to spend 
money to make money, 
sometimes you’ve got to 
spend upfront to save 
big down the line. Benja-

min Franklin had it right 
when he said, “If you 
think education is expen-
sive, try ignorance.” 

In the realm of indus-
trial or mobile equip-
ment maintenance, it’s 
all about making the case 
for proactive investment 
over reactive fixes. Sure, 
it might seem easier to 
deal with problems as 
they arise, but that’s 
a bit like waiting for a 
heart attack before you 
start taking care of your 
health.

So, let’s delve into the 
crux of the matter: why 
does eliminating the 
smallest particle of dirt 
or contaminants hold 
such significance?

Firstly, there’s the 
matter of preventative 
measures. Identifying 
the sources of contami-

nants - whether dirt, coal 
dust, or other particu-
lates - and implementing 
strategies to block or 
negate their ingress into 
the system is paramount. 

Basic system inspec-
tions, which reveal pos-
sible areas of dirt infil-
tration like a leaking rod 
seal, a damaged tank lid 
gasket, or a loose filler 
cap, can result in signif-
icant savings when com-
pared to the potential 
consequences of uncon-
trolled contamination.

Having taken the 
initial step towards 
eliminating contam-
ination, the question 
arises: is it sufficient? 
This is where Hydra-
sales steps in to help. 
Hydrasales Contami-
nation and Filtration 
specialist, Chris Banks 
says, “Leveraging our 
expertise, we can assist 
systems engineers in 
upgrading filtration 
systems or procuring 
the appropriate fil-
tration components 
tailored to your equip-
ment’s needs.” 

He continued: “Some-
times, what appears to 
be a modest investment, 
like enhancing the filler 
breather, can prove piv-
otal in preserving oil 
cleanliness.”

Revealing the genuine value of 

filtration - Hydrasales 
Eliminating a gram of dirt results in remarkable savings.

SafeGauge solutions 

from Booyco 

Electronics enhance 

safety for heavy 

equipment operators
THE strategic partner-
ship between Booyco 
Electronics, a leader 
in proximity detection 
systems and safety solu-
tions, and SafeGauge 
offers owners and op-
erators of large min-
ing, construction, for-
estry, agriculture and 
earthmoving equipment 
access to advanced 
wireless diagnostic tools 
designed to enhance 
safety and operational 
efficiency.

SafeGauge technol-
ogy is renowned for 
enabling remote mon-
itoring and testing of 
critical systems on heavy 
machinery without ex-
posing workers to the 
dangerous conditions 
typically associated with 
live testing and equip-
ment maintenance. 

Louis Venter, area 
sales manager at Booy-
co Electronics, says that 
by allowing artisans to 
conduct tests and gather 
real-time data remotely, 
SafeGauge eliminates 

the need for workers 
to be in close proximi-
ty (line of fire) to large 
machines during poten-
tially hazardous proce-
dures. 

This innovation sig-
nificantly reduces the 
risk of injury, creating a 
safer work environment 
across operations.

The SafeGauge range 
of equipment includes 
various specialised 
tools designed for dif-
ferent measurement 
needs. The PT (Pres-
sure Transducer) Se-
ries is used to measure 
pressures in hydraulic 
and pneumatic systems, 
while the DI (Dial Indi-
cator) Series is designed 
for measuring clear-
ance, tolerance and 
wear on machine com-
ponents. 

The TM (Tacho Me-
ter) Series measures fan 
speeds and other rotat-
ing components, the LD 
(Laser Displacement) 
Series tracks wear on 
moving parts and the 

PR (Push Rod) Series 
is used to measure dis-
placement between two 
fixed points.

Venter explains that 
all data collected by 
these tools can be pro-
cessed through the Mul-
titool Pro, which allows 
for real-time generation 
of reports and graphs. 

“With its built-in 
cloud connectivity, the 
system makes it easy 
to export or share data 
instantly, streamlining 
operations and improv-
ing decision-making ef-
ficiency,” he adds. 

Through Booyco 
Electronics’ distribu-
tion of SafeGauge in 
Southern Africa, local 
operations now have 
access to this world 
class safety and effi-
ciency solution, helping 
companies meet strin-
gent safety standards 
and drive operational 
excellence in even the 
most demanding en-
vironments,” Venter 
concludes.

https://www.hydrasale.co.za
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Internships, Skills & Development Programmes

SCHNEIDER Electric, has unveiled its 
first regional Services Training Centre in 
South Africa, aimed at providing its cus-
tomers, partners and employees with a 
single point of access to the company’s vast 
array of training options and resources. 

The training centre was officially 
opened by Suleyman Aydemir, vice pres-
ident, services, Middle East and Africa 
at Schneider Electric, who stated that 
Schneider Electric’s investment in the 
training centre was part of its broader 
investment in Anglophone Africa which 
include South Africa, Kenya and Nige-
ria.

The Services Training Centre was 
unveiled during Schneider Electric’s Ser-
vices Innovation Talk, which was held at 
the company’s head office in Midrand, 
Johannesburg and attended by valued 
partners and customers.

Aydemir noted that the Services 
Training Centre aims to provide custom-
ers, partners and engineers with a single 
point of access to the vast array of train-
ing options and resources available, cov-
ering Schneider Electric solutions and 
industry-focused courses.

“There is an urgent need to develop 
skills to adopt new technologies, drive 
modernisation, enhance performance, 
minimise downtime and comply with 
evolving industry safety regulations,” he 
added. 

“Training is critical to career enhance-
ment and forms a key foundation of a 
positive employee experience, attracting 
and retaining people when we’re facing 
a significant skills gap challenge,” said 
Aydemir.

He added that the centre is positioned 
to add greater elements of safety, quality 
and reliability to the assets and instal-
lations of Schneider Electric’s partners 
and customers, revealing that the scope 
of the training facility will be expanded 
based on demand.

“Importantly, if our customers or 
partners identify any other needs or 
additional training that we should be 
conducting, we would love to receive this 
feedback. We will continue to grow the 
training centre and the value proposition 
that we bring to the country,” he said. 

Aydemir noted that Africa has the 
youngest population in the world, with 
about 60% of sub-Saharan Africa being 
under 30. “We need to keep investing in 
our youth to bring meaningful impact to 
South Africa and other African coun-
tries, with the biggest impact being 
achieved through training and the devel-
opment of professional skills.”

The following training equipment 
forms part of the Service Training Cen-
tre, which covers various Schneider Elec-
tric business units, such as:
Power Systems

•	 RM6 Ring Main Unit

•	 MasterPact MTZ circuit breaker

•	 PremSeT switchgear

•	 MCSeT Active medium voltage 
(MV) switchgear

•	 Dry Type - Cast resin transformer

•	 Industrial Automation

•	 Automation and Control products 
(including M340 & M580 PLC)

•	 Secure Power

•	 Galaxy PW 2nd Gen industrial three-
phase UPS

•	 Easy UPS three-phase modular
 
“Launching this training centre has been 
a tremendous effort by multiple people. 
It serves not only Schneider Electric but 
also our community, our partners and 
our end users. It drives the impact of 
Ubuntu and the company as a whole,” 
Ravishka Jairam, the services operations 
director concluded.

Schneider Electric opens its first Regional 

Services Training Centre in the country for 

partners, end users and employees

Suleyman Aydemir, vice president, 
services, Middle East and Africa at 

Schneider Electric.

IN the mining sector’s ongoing quest for 
zero harm, Murray & Roberts Cementa-
tion has shown that a culture of safety is 
critical to meeting this target – over and 
above the progress made in safety systems 
and technologies. 

In its own safety journey, the com-
pany has made great strides, according 
to Trevor Schultz, risk executive at Mur-
ray & Roberts Cementation. Among the 
key indicators of its success is that it has 
been fatality-free for almost a decade, a 
real accolade in the traditionally high-risk 
field of shaft sinking and mine develop-
ment.

“It has been a journey that started long 
before 2015, when we reviewed the sys-
tems and processes, customising them to 
suit our business needs,” says Schultz. 

“Working closely with our Training 
Academy at Bentley Park, we also devel-
oped a new approach that would foster a 
culture of safety among our people – from 
their very first days in training.”

“An important shift in the mining sec-

tor has been to appreciate 
employees not only for their 
hands (to work) and their ears 
(to listen), but for their minds 
and hearts – which really 
drive safe behaviour,” says 
Chamberlain. “Systems and 
rules are important, but they 
don’t provide the vocabulary 
to show that management 
really cares about the safety 
of every employee.”

A caring culture is rein-
forced every day by the inter-
action between management 
and staff, he argues. This 
forms part of the company’s 

Visible Felt Leadership initiative, which 
ensures managers engage with their 
teams on a regular basis.

Underpinning the safety culture are 
the standards and systems, which remain 
an important foundation for safety at 
Murray & Roberts Cementation, says 
Schultz. 

Comprehensive checks and balances 
are in place, including self-assessments 
for supervisors and managers, which help 
to determine the effectiveness of training 
in the workplace. Benchmarking against 
the highest standards, Murray & Rob-
erts Cementation is certified in terms of 
ISO 9000, ISO 14000 and ISO 45000 in 
its internal systems and corporate gover-
nance.

Technology also has a role to play in 
supporting the safety culture, explains 
Chamberlain, especially in removing 
people from the ‘contact area’ where most 
safety hazards are found. 

“We work to engineer the risk out of 

every working situation, which usually 
involves the use of equipment instead of 
manual labour,” he explains. “Equally, 
the solution may be to revise the meth-
odology or the working cycle – as this 
affects the way the employee behaves.”

Schultz points to a range of engineer-
ing technologies that Murray & Roberts 
Cementation has adapted and applied 
to improve safety. Lasers have been 
employed to continuously monitor clear-
ances in some vertical shaft projects, so 
that winder speeds can be reduced where 
the clearance reaches limitations.

“We have extended the pre-sink auto-
mated tipping hook and kibble auto align-
ment to the main sink which removes the 
human interaction during tipping,” he 
continues.

“The monitoring of our stage zone 
kibble winder slack rope has also been 
updated, by allowing continued monitor-
ing during crosshead arresting. Electrical 
actuators are now being used where possi-
ble, instead of the noisier air and hydrau-
lic system.” 

Murray & Roberts Cementation is also 
an early adopter of technology that can 
improve safety, such as Proximity Detec-
tion Systems (PDS). In the early 2000s, 
the company saw the value of this emerg-
ing field of electronics, and was one of 
the first local companies to trial it on its 
trackless mining machinery. 

“We were able to prove the efficacy of 
this technology, and quickly progressed to 
standardise PDS as a minimum require-
ment on our machines,” he says. “This 
was years before it was made mandatory, 
which required all qualifying mines to 
install this equipment.”

Right culture takes safety performance 

in mining to next level

Underpinning the Murray & Roberts Cementation 
safety culture are the standards and systems which 

remain an important foundation. 
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Cape Town’s commitment to recycling: 

how plastic waste comes full circle

 
By Tessa Brewis, director in the banking, 
finance & projects sector; Deepesh Desai, 
Associate in the corporate & commercial 

law sector and Azola Ndongeni, candidate 
attorney at Cliffe Dekker Hofmeyr

 
WITH load-shedding seemingly under 
control for the present, securing access 
to water and sanitation services for South 
Africans appears to be the next looming 
issue. 

Finance Minister Enoch Gonongwana’s 
focus on infrastructure reform echoed this 
sentiment in his latest Mid Term Budget 
Policy Statement this week, as he noted 
that growth-enhancing infrastructure 
would form one of the four key pillars of 
Treasury’s strategy. He further noted that 
dedicated capacity would be allocated to 
the Department of Water and Sanitation’s 
Water Partnerships Office. 

Gauteng’s bulk water supply crisis and 
fast approaching “Day Zero” have been 
attributed to high water withdrawals by 
municipalities, largely caused by leaks due 

to failing municipal infrastructure. 
The results of the General Household 

Survey 2023 published by Stats SA show that 
about 13% of households in South Africa do 
not have access to on-site or off-site piped 
water, and about 16% of households do not 
have access to sanitation services. 

The municipalities that are responsible 
for rendering such services often lack the 
financial stability and the necessary exper-
tise and capacity to do so effectively.
 
BRICS Bank funding to fuel water infra-

structure development

At the end of August 2024, the New Devel-
opment Bank, as established by the found-
ing BRICS nations (Brazil, Russia, India, 
China and South Africa), approved a loan 
of $1-billion (approximately R17,86-bil-
lion) to South Africa, for the enhancement 
of the South African infrastructure sector. 

It is anticipated that these funds will be 
used to fund large national level bulk water 
infrastructure projects and to address 
infrastructure funding gaps not covered by 
the Municipal Infrastructure Grant pro-
gramme. This will be a significant contri-
bution towards developing much needed 
water and sanitation infrastructure in 
South Africa.

Water infrastructure developers and 
contractors can anticipate numerous long-
term opportunities to provide services to 
municipalities and to partner with the state 
to undertake the development and expan-
sion of various water and sanitation infra-
structure projects.

PPPs an effective way to deliver water 
infrastructure

One of the ways to address the lack of 
capacity, insufficient expertise and limited 
resources of municipalities to deliver water 
infrastructure, is to promote public-private 
partnerships (PPPs), where the private sec-
tor brings upfront capital, technical skills 
and experience and collaborates with the 
government.

In his speech, the Finance Minister 
announced that the proposed amendments 
to Treasury Regulations 16 (issued pursu-
ant to the Public Finance Management Act 
1 of 1996) would be finalised by Novem-
ber for implementation in 2025/26 and the 
Municipal Public Private Partnership Reg-
ulations (issued pursuant to the Municipal 
Finance Management Act 56 of 2003) will 
be finalised by June 2025. 

These draft amendments are aimed 
at promoting PPPs in South Africa and 
attracting more private sector investment 
by streamlining the PPP processes, includ-
ing in respect of procurement, management 
of PPP contracts, and institutional relation-
ships across a PPP process. His statements 
in the MTBPS this week around making 
a concerted effort to increase the pool of 
funders to diversify public infrastructure 
financing through new mechanisms and 
instruments reinforce this commitment to 
realising goals through private sector col-
laboration.

 South Africa’s new Government 
of National Unity has adopted a busi-
ness-friendly strategy and has identified 

infrastructure, including water and sanita-
tion, as a strategic area for private sector 
participation.

Collaboration between business and 
Government, with the support of institu-
tions such as the New Development Bank, 
are essential for addressing South Africa’s 
water crisis. The private sector will have to 
consider all factors at play to ensure that 
while they benefit from participating in 
such projects, they also plan for the risks 
that may arise.

Finance minister’s focus on infrastructure spend

Tessa Brewis, director in the banking, 
finance & projects sector, Cliffe Dekker 

Hofmeyr.

By Hugh Tyrrell

THE City of Cape Town is taking signif-
icant strides in plastics recycling through 
the establishment of its materials recovery 
facilities (MRFs), and initiatives aimed at 
reducing plastic waste and promoting a cir-
cular economy. 

The City’s MRF in Kraaifontein has 
been operational for years, efficiently sort-
ing plastic and other recyclables by type 
and directing them back into the recycling 
industry.

Expanding on this effort, the City is de-
veloping a new multi-million-rand MRF 
at Coastal Park landfill near Muizenberg. 
This facility will act as a central sorting 
hub, supporting the City’s Think Twice 
programme, which will soon serve an addi-
tional 27 000 households from Constantia 
to Wynberg.

New plastic processing plant boosts local 
recycling industry

These ongoing efforts in recycling infra-
structure have inspired private sector in-
vestment, most notably with the launch of 
a R300-million polyethylene terephthalate 
(PET) plastic processing plant in Cape 
Town. Opened in September, this facility 
processes used PET bottles, such as those 
used for water and soft drinks, recycling 
them into new products for similar uses. By 

keeping PET plastics in circulation, Cape 
Town’s recycling initiatives contribute to 
reducing plastic waste while also support-
ing sustainable industry practices.

Think Twice programme expands to more 
households

In addition to MRFs, Cape Town’s Think 
Twice recycling programme provides a 
free, weekly door-to-door collection ser-
vice for recyclable materials, including 
plastics, to nearly 180 000 households. 
Established over a decade ago, the pro-
gramme is one of the most comprehensive 
of its kind in South Africa, setting a nation-
al standard for accessible recycling servic-
es and contributing significantly to local 
waste recovery.

Award-winning innovation in plastic 
recycling

Cape Town’s efforts in plastic recycling 
were celebrated at a recent awards event 
hosted by the South African Plastics Recy-
cling Organisation (SAPRO), which recog-
nised innovative products made from recy-
cled plastic.

The top prize went to a 100% recycled 
polypropylene bleach bottle, illustrating 
how even common items can have a sub-
stantial impact on sustainability. The prod-
uct, manufactured from over 200 tons of 
recycled plastic, is now on store shelves at 

major retailers like Shoprite and Checkers, 
highlighting the potential of recycled mate-
rials in everyday products.

Creating demand for recycled content

The SAPRO awards underscore the im-
portance of recycled content in the market-
place, encouraging brands and retailers to 
embrace recycled materials in their prod-
ucts. This creates a “demand-pull” effect, 
leading to increased recovery, collection, 
and processing of plastic waste. By foster-
ing this demand, Cape Town’s initiatives 
support the circular economy and generate 
employment along the recycling value chain.

Addressing plastic pollution with the 
South African Plastic Pact

With nearly half a million tons of plastic 
waste polluting South Africa’s environment 
annually, the South African Plastic Pact—
coordinated by GreenCape—plays a key 
role in the transition to a circular economy. 
This voluntary pact brings together busi-
ness, government, and nonprofit members 
to reduce plastic pollution through sustain-
able packaging practices.

Extended Producer Responsibility (EPR) 
and PRO support

Producer Responsibility Organisations 
(PROs) such as PETCO and Polyco, fund-
ed by EPR levies, also contribute to recy-
cling by recovering plastic waste and re-
integrating it into the value chain. Under 
EPR, manufacturers pay an annual levy 
to the PROs, based on the volume of new 
packaging they produce, helping fund 
these critical recovery efforts.

Together, these initiatives show how 
Cape Town’s commitment to recycling 
drives environmental and economic bene-
fits, demonstrating the power of a circular 
economy to make a sustainable difference.

This column explores issues and opportuni-
ties in the circular economy. Your  com-

ments and suggestions are welcome: mail  
hugh@greenedge.co.za

"Water infrastructure 
developers and contractors 

can anticipate numerous long-
term opportunities to provide 
services to municipalities..."


